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PROPOSED AMENDMENT LOST 


FOR REFORMING MIDDLE DEP’T. 


Motion to Accept Revision of Associa- 
tion’s Constitution Fails to Get Two- 
Thirds Vote. 


That the motion to amend the consti- 
tution of the Underwriters Association 
of the Middle Department, along the 
lines suggested by a committee of com- 
pany officials some months ago, and 
subsequently drawn up in detail by the 
executive committee of the organization, 
failed to secure the two-thirds vote ne- 
cessary to its passage, at the May meet- 
ing of the Association on Tuesday, is 
not surprising to those who have kept 
in close touch with the situation, and 
knew the temper of head office and 
field men. 

It was charged that the selection of 
Louis Wiederhold as secretary of the 
Middle Department Association was in 
line with the Union programme of dom- 
ination, and the non-Union specials, act- 
ing largely under specific instructions 
from their respective head offices, deter- 
mined to oppose to the bitter end any 
move of importance fathered by the 
Union offices. This attitude, rather 
than any special objection to the consti- 
tutional revision offered, was we repeat, 
mainly responsible for its failure of 
enactment. The vote in favor of passage 
was 98, with 60 opposed. Voting was 
upon strict party lines, but one non- 
Union man approving the motion. 

Feeling throughout the entire meeting 
ran high, special agents of opposing 
companies, but hitherto close personal 
friends, regarding one another with 
keen suspicion. 

The suggested changes had been care- 
fully worked cut, and in pamphlet form 
had been in the hands of the special 
agents for over thirty days, thereby al- 
lowing ample time in which to become 
familiar with them. 

While some of the special agents were 
hostile to revision in any torm, and 
especially vhere the movement was of 
such drastic degree, the great bulk of 
the members would have been content 
to accept the suggestions offered, with 
possibly a few minor corrections, had 
not the electric traction rating proposi- 
tion developed meantime. 

This movement, initiated by Union 
companies, was conceived by the non- 
Union men to be thoroughly hostile in 
principle to their interests, and they 
determined to fight it aggressively. 

Will Attempt Further Revision. 

In line with the suggestion of the non- 
Union men the Association decided to 
appoint a new committee to undertake 
the revision of the organization’s con- 
stitution. The committee, which num- 
bers sixteen, divided equally between 
representatives of the Union and the 
non-Union companies is composed of 
the following: Union—G. A. Ruvussell, 
Citizens, chairman; Walter Chase, 
Liverpool & London & Globe; James B. 

(Continued on Page 13.) 
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Life Insurance. . . 
Editorial 

Fire Insurance 
Casualty & Surety 
Industrial 


New York and a tase, funny. ag 20, 1909. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 
Assets, January Ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


$24,856,499 
14,973,677 
800,000 
9,882,821 


Insures against loss ot real and personal property, rental income, | 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





This company is the 
largest corporation in the world 
doing a fire insurance business 


North British 
and Mercantile 


1866 


Established 1809 


Secure our 
Special Centennial Policy 


Entered United States 


Insurance Co. 








PITTSBURGH LIFE 


and Trust Company 
Ww. C. BALDWIN, President 


Endorsed at Home 


Issues Definite, Unexcelled Policy Contracts 


Say what they will do - = Do what they say 
Solicitors of this Company have a broad field of action. 


Contracts Made Direct With The Company 
ASSETS’ - - : $23,502,663.39 


Reserve on Outstanding Policies - $21,407,816.00 
All other Liabilities . - 491,611.00 
Assets in excess of all legal requirements, $1,603,236.39 


- $75,000,000.00 


Insurance In Force - - 
HOME OFFICE 


Pittsburgh Life Building = Pittsburgh, Pa. 











$3.00 a Year: 


NEW AGENTS LICENSE LAW 


REVOLUTIONARY. 
Questions Submitted To Applicants— 
Superintendent Hotchkiss Will 
Scrutinize All Applications. 


15c. per Copy. 


iS DEEMED 


new law relative to licensing 
agents in New York State which went 
into effect May 7th is causing not a lit 
tle excitement among companies and 
agency managers. The statute, which 
was printed in full in The Eastern Un- 
derwriter of May 6th, requires that the 
ication for a license be signed by 
and countersigned by the 
company it is desired to represent; 
stipulation is also made that the form 
of application shall be approved by the 
Superintendent of Insurance and em- 
body such questions as he may desire 
0 as k. 

Questions To Be Answered. 

twelve queries in the form sent 


iperintendent Hotchkiss are as 


The 


appl 
the applicant 
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follows 
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Are you to act 
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occupation 
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n or do you intend to carry on? 
10. What previous experience 
you had in the insurance business’ 
11. If agent, give approx- 
imate amount of insurance or number 
you and 
months 


your time 
life insur- 


to devote 
to soliciting 
business other than life in 
you now engaged 
have 
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( policies, if any ritten by 
paid for during past twelve 
12. For what companies? 
Requires License for Each Company. 
In sending out the form of applica- 
tion desired Mr. Hotchkiss calls atten- 
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1 applications 
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where answers are unsatisfactory 
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authorized agents under the « law un 
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proved applications for license, there 
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companies to accept business prior to 
the receipt of such approval. 

There is a difference of opinion as to 
the probable effect of the law. Most 
general agents and company officers 
are of the opinion that the net result 
will be decidedly beneficial, having a 
tendency to keep many heretofore us- 
ing the business as a “side line” affair 
from reaping returns which clearly be 
long to those devoting their entire time 
to the work. Evidences of this have 
already come to light where those in 
position to control occasional policies 
have refused to attach their names to 
applications as agents, which act would 
compromise a connection already exist- 
ing. 


Revolutionary Measure. 

Speaking of the new law Superinten- 
dent Hotchkiss characterizes it as a 
revolutionary measure. 

“Tt seems as yet little appreciated 
that the amendment to section 91 which 
just became a law practically revolu- 
tionizes the practice of the department 
as to the certificates or licenses of 
agents for life companies. Thus, ap- 
plications made on or prior to May 6 
came from the companies direct and 
the issuance of certificates was a pru 
forma act without any investigation by 
the department. Applications made 
since May 7 must be upon application 
blanks prepared by the department ana 
intended by the questions stated there- 
in to demonstrate both that the appli- 
eant is qualified to act as an insurance 
agent, and that he will transact a bona 
fide business. 

“The result, it is thought, will be to 
put an end to the practice indulged in 
by some companies of designating as 
agents persons who have no intention 
of entering the canvassing field anda 
whose designation is merely for the 
writing of a single policy, that such 
agent or perhaps his partner or best 
friend may secure a share of the com- 
mission, It is believed also that the 
new regulation will prevent the organi- 
zation of so-called ‘local boards,’ a prac- 
tice quite common in the past, and 
which, besides misleading the general 
public, usually resulted in disappoint- 
ment to the participant.” 

It is the intention of Mr. Hotchkiss to 
closely scrutinize all applications sub- 
mitted and withhold licenses where ap- 
plicants are deemed undesirable. 





NEW GEORGIA LIFE. 





Company in Fermation at Macon Backed 
By Best Citizens—No Special or 
Stock Contracts. 





Two young Southerners in the metrop- 
olis this week are Wm. Emmette Small, 
president, and M. Y. Manley, superin- 
tendent of agencies respectively of the 
Georgia Life Insurance Company of 
Macon, Ga., now in process of organiza- 
tion. 

It is proposed to begin business with 
a paid-in capital of $1,000,000 and a sur- 
plus of $500,000—a large portion of this 
amount having already been subscribed. 

Mr. Small points with pride to the 
representative Georgians comprising the 
directorate of the company, which gives 
it a high standing in its home city and 
State. 

It is the intention to write life, acci- 
dent and health insurance, and to issue 
straight policy contracts without ‘“‘spe- 
cial,” “board” or stock features. With 
this end in view arrangements will be 
made with a well known actuary of na- 
tional standing, whose counsel will be 
sought on all important matters. 


NEW ACTUARIAL SOCIETY. | 





Actuaries of Several Western and, 
Southern Companies Form Organi- | 
zation—Presidency Still Open. 





At a meeting held in Chicago last 
week the American Institute of Actua- 
ries was formed, H. S. Vail presiding as | 
temporary chairman. After some dis- | 
cussion it was decided to leave the office 
of president vacant for the time being, 
and an effort will be made to persuade 
the actuary of one of the old, well es- 


tablished western companies to accept | 


the post, thus adding prestige to the or- 
ganization. The man desired has been 
prominently before the fraternity dur- 
ing the past six months, and it is be- 
lieved would make a good president, al- 
though there is considerable doubt as to 
his likelihood of leaving the older body 
for this purpose. 

The other officers selected are: Vice- 
president and chairman of the member- 
ship committee, Lucius McAdam, U. S. 
Annuity & Life of Chicago; secretary, 
J. C. Seitz, Security Life, Chicago; 
treasurer, H. S. Vail, consulting actu- 
ary; E. R. Carter, librarian. 

The Board of Governors consists of 
the above and the following: H. W. 
Buttolph, actuary Indiana insurance de- 
partment; O. J. Arnold, Illinois Life; F. 
S. Withington, consulting actuary, Des 
Moines; W. S. Wynn, state Life; F. A. 
Draper, consulting actuary; Donald F. 
Campbell, Commercial Life of Chicagu. 

It has been stated that the new asso- 
ciation is “in harmony with the Actua- 
rial Society of America,” although offi- 
cers of the latter body say they know 
nothing whatever of the new organiza- 
tion, and have not been advised as to 
its purpose or membership. 

Speaking of the formation of the 
American Life Convention, and compar- 
ing the need for this organization with 
the formation of a new actuarial body 
to operate in a somewhat similar capac- 
itv, a prominent actuary says that 
there is nothing in common upon which 
a comparison might be based. The 
American Life Convention was formed 
because admission to membership in an 
organization which has existed for 
many years among the older companies 
was denied the newer institutions, 
whereas membership to the Actuariai 
Society of America is open to all who 
are able to pass tne required examina- 
tion. 


Seeks Investments. 

Insurance Commissioner McMaster of 
South Carolina has addressed the fol- 
lowing letter to life insurance compa- | 
nies operating in that State: 

“Will you kindly write me: 

“(1) Will you consider making invest- 
ment in South Carolina? 

“(2) What line of investments do you 
prefer? 

“(3) Through what officer or agent 
should negotiations for investments be 
made? 

“IT desire to have companies willing 
to make investments in South Carolina 
offered only profitable and absolutely 
safe investments. I hope to secure by 
this means low rates of interest to our 
people and to establish between the 
people and the companies cordial and 
sympathetic relations. 

“An early reply will be appreciated 
I wish to tabulate the results from 
these inquiries.” 
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CHAS. JEROME EDWARDS, Manager 
THE EQUITABLE LIFE ASSURANCE SOCIETY 


Announces the opening of his new offices at 
165 BROADWAY, NEW YORK, CITY INVESTING BUILDING 
EDWIN W. JONES, Agency Secretary 


148th Street and 3rd Ave., Bronx, WM. McELUIGOTT, District Manager 
3rd Ave. and 8th Street, Bible House, USFR MARCUS, District Manager 
204 Montague Street, Brooklyn, A. E. HALL, Agency Cashier 


CORRESPONDENCE INVITED FROM THOSE WHO DESIRE TO BECOME ASSOCIATED 
WITH THESE AGENCIES : 


OFFICES—— 





THE EASTERN UNDERWRITER. —_ 
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The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised,the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has «all the insurance he wants” 
and to the man who «never believed in. life insurance.” 

Active aggressive agents can make more money with less effort 
selling thisNEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The ‘just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical —Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 





Surplus, $860,562 


Admitted Assets Surplus 
1906 —-$1, 226,696 $74,309 
1907 —-$1,001 ,409 $27,775 
1908 — $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions Renewals on New Plan = Contracts Direct With Company 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








SATISFACTORY CONTRACTS 


made with genuine underwriters. We have the 
policies (Monthly Income, ete.), the dividend re- 
cord, the literature, the financial condition—the 
great ids in soliciting. Our agencies are writing 
the largest amount «f business in the Company’s 
history. Apply to 


F. W. SMALLMAN, Manager, 1401 Empire Bldg., New York City 


F, C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 


INCORPORATED 1851 











THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN TH 
AMERICA WoaorRrLpD 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 
succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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EDUCATIONAL SERIES. 


ARTICLE VII 
“ Figures in Annual Report and Comparisons. 


By Henry Moir, Vice-President Actuarial Society of America, Associate Actuary Home Life Insurance 
Company of New York and author of “ The Life Insurance Primer.” 


Misleading Ratios.” * 





ANNUAL STATEMENTS AND 
COMPARISONS. 
We have seen how a life insurance contract ex- 


nds for a long period of years into the future; also 
ow the reserves on life policies accumulate so that 

company in its early years has no lack of funds, 

twithstanding the fact that the procuring of busi- 
ess causes much expense. It is of course under- 
ood that these accumulating assets are offset by 
lative liabilities which in like manner are steadily 
iereasing, so that the assets are of the nature of 
‘rust funds held by the directors of an insurance 
mpany to make good the contracts in the future as 
1e sums insured mature. The heaviest part of the 
ability for life insurance does not mature for many 
,ears after the contract is made; in the interval the 
premium collected from policyholders and the accu- 
mulating funds should be held as a trust to be care- 
fully managed and conserved. 

Laws and punishments do not make people honest, 
and in the earlier days of life insurance there were 
many persons who followed this occupation because 
they found in it an easy means of diverting money 
from the pockets of policyholders into their own by 
legal methods. Supervision on the part of the Gov- 
rnment thus became necessary because the busi- 
ess was one in which the public could so easily be 
eceived. The difficult question to decide was, and 
. as to the proper principles on which supervision 
should be conducted. 

Principles of Supervision. 

There are three general lines of supervision which 
can be adopted. The first and simplest is that of 
publicity. By this method public opinion is the real 
supervising authority; the legal] requirements are 
that full information should be given to the public; 
that proper checks should be applied to see that the 
information is correct; and that tnereafter the facts 
should be allowed to speak for themselves and the 
public should be educated to make a proper discrim- 
ination between worthy and unworthy companies. 

From this simple form of supervision by publicity 
we can pass on to methods of restriction and regula- 
tion, whereby the plans of operation of the compa- 
nies are defined and confined within set limits. 
There are restrictions on the amount of capital stock 
a company may possess; the amount of business a 
company can write; the amount of commissions a 
company can pay; the amount of surrender value 
which must be granted; the form in which dividends 
shall be declared; and even sometimes the form in 
which policy contracts may be written. All these re- 
strictions and regulations are in operation in New 
York .~ vate. 

It is only a step from this last general principle to 
that of managing the business entirely; but no dema- 
gogue has yet been bold enough to make this sug- 
gestion, although we have a recognition of the prin- 
ciple in a very mild form in the appointment of three 
directors of New Jersey companies by the governor 
of the State. Probably, however, these named direc- 
tors are more of the nature of examiners than mana- 
gers. If direct management by the State were de- 
sired, it would be better to have the State start life 
insurance as a department of its own in competition 
with the regular companies. This has been attempt- 
ed in Great Britain, and is done in New Zealand, 
where that department is run with an agency force, 
with separate funds, and with surplus distribution 
just like an ordinary company. This might stir up 
the regular companies to greater efforts and would 
not constitute the public menace which management 
of the companies by a State or Government Depart- 
ment would mean. A trial of the plan would proba- 
bly also prove conclusively that the present day life 
companies are managed as well or better than the 
State could do it. Comparison is often made be- 
tween the Australian Mutual Provident Insurance 
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Company and the New Zealand Government Depart- 
ment, two large organizations operating in the same 
territory, and the regular company can show as good 
or even better returns to its policyholders. 

The most efficient supervision undoubtedly arises 
from publicity. There are many things which may 
not be illegal but which are ethically wrong. If these 
are made public in an impartial way an enlightened 
public opinion will condemn their naked loathsome- 
ness. 

Stock Sales. 

One of the present day evils which should be 
stopped by an exposure of the methods used is that 
of selling stock of young companies. A commoz 
practice is: to put out the stock of a new company 
at 150 per cent. or a fifty per cent. premium, the 
shares being often in small amounts like $10, sold 
to middle class people for $15. Then when sales 
have continued for a month or two the price is raised 
to 160 per cent.; then later to 175 per cent.; after 
a few months more to 200 per cent. and so on, giving 
the public a false idea of the true value of the stock. 
Usually fabulous estimates are put forth as to its 
future value. This kind of work may be character- 
ized as a legal form of bunco game. Any educated 
insurance man knows that nine-tenths of the com- 
panies started in the last three years will result in 
loss to their stockholders. Already several have 
been merged and others are far on the way to 
disruption. 

Azother feature of stock sales which seems highly 
immoral is that frequently the agent selling the 
stock gets as much as 20 per cent., 25 per cent., or 
even 30 per cent. of the cash collected as commis- 
sion for effecting the sale. This is altogether out- 
rageous! It need hardly be said that if the pur- 
coaser of the stock knew that such a commission 
would be paid to the salesman he would never con- 
sent to buy. Compare this commission with that 
paid to a stockbroker, which is often as low as one- 
eighth of one per cent. 

Publicity on this subject of stock sales would pre- 
vent many of the evils, and a provision could very 
properly be enforced by law stipulating that money 
paid for stock should be treated as a trust fund, 
also that any commissions on sales should be paid 
separately either by the promoters of the company, 
or by the purchasers of the stock, and should not 
be deducted from the price paid. The main point is 
that the man who pays the commission should know 
how much he is paying. As conditions now exist, 
the man who really pays the commission knows 
nothing about it. 


ANNUAL STATEMENTS—WHAT THEY STATE. 


A life insurance company has to design its books 
to produce the Annual Statement. in the form re- 
quired by the Various Insurance Departments. The 
Department Officials meet annually in convention and 
have nearly all adopted a “uniform blank” prescrib- 
ing the form the Annual Statement shall take. The 
first two schedules give particulars of 

Income and Disbursements. 

The income is divided so as to show the first year's 
premiums and the renewal premiums separately, 
also the interest income from each distinctive ciass 
of investment. The disbursements show death 
claims paid, also the surrender values, dividends, 
commissions to agents on first year’s premiums and 
on renewals, medical fees, salaries of officers, rent, 
printing, legal expenses, taxes, ete. The particulars 
in these two schedules are given in a very complete 
way; but there is One doubtful principle adopted in 
the form in which the statements are submitted. 
They deal with cash transactions only, and do not 
show the true income, nor the year’s obligations in- 
curred. If one of you had an income of $6,000 a year 
payable $500 per month, aad if some year your salary 
due on December 31st was not paid until the 2nd of 
January, would you consider it right to show your 
income for that year as $5,500 only, and your income 
for the next year as $6,500? A statement of thi: 
kind would lead one to suppose that an increase in 
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salary had taken place, but this would not be cor- 
rect. Neither is it rigat for Insurance Departments 
to require life insurance companies to submit their 
statements on this basis. If a company had a claim 
for $100,000 which arose in the end of December and 
was paid early in January, it would not appear in 
its accounts, except in the liability section. Tech- 
nically speaking the Income and Disbursements are 
on a Cash Basis, whereas the public would under- 
stand tae situation much better if they were given 
on a Revenue basis, the Revenue showing all items 
which accrue during the year whether actually paid 
in cash or not, and ia like manner dealing with all 
matured obligations in addition to the mere cash 
disbursements. 

To get a clear idea of the true income of ‘an in- 
surance company for any year, it is necessary to 
make quite an intricate calculation, with additions 
and subtractions of figures waich are given in the 
statements of Assets and Liabilities. This should 
not be necessary; but these calculations should be 
made by the company experts and the trained men 
of the Insurance Departments before the statements 
are submitted to the public; and the figures should 
be presented to the people in the simplest possible 
form. 

Assets and Liabilities. 

The next schedules deal with the securities held 
by the company giving full particulars of them in 
broad general classes, and showing also the liabili- 
ties, the principal liability in a life insurance compa- 
ny being the reserve or the net present value of its 
outstanding policy obligations. Usually this item 
represents about nine-tenths of the total liabilities of 
a life insurance company. The other liabilities arise 
from death claims reported but not paid, premiums 
paid in-advance, accrued obligations, etc. The state- 
ments are clear and easily understood. 

Policy Exhibit. 

The exhibit of policies is a statement interesting to 
agents at the close of each year. This schedule gives 
the amount of insurance by classes, showing the 
number and amount of Whole Life policies, of En- 
dowment policies, and of Term and other classes. It 
also shows how many policies of each class have 
been written during the preceding year and how 
many have ceased to exist by death, by expiry, by 
surrender, or by lapse. This statement forms a good 
guide to the quality of business being written by the 
agency force, whether life or endowment or term 
whether in large or small amounts, etc. When the 
quality is good, the lapse rate is low. Most compa- 
nies prefer to see the bulk of the new business on 
the Life and Endowment forms, with only a small 
proportion of Term insurance to appear in the sec- 
tion dealing with other classes. 

Gain and Loss Exhibit. 

The figures given in this statement are very easily 
misunderstood. They are valuable to an expert, but 
often misleading to the public. They purport to 
show tle various sources from which the surplus of 
companies has been derived, and as the people do 
not distinguish between companies which carry their 
policy obligations on a three per cent. basis and com- 
panies which carry them at four per cent., it is very 
easy for them to be misled by the figures in this ex- 
hibit. Nor does the average man distinguish between 
a company writing non-participating business only, 
and one charging high premiums and giving large 
dividends. 

A verly simple illustration may be of value in this 
direction. A man takes two policies in different 
companies, each at a premium of $30. The one com- 
pany values its business at 3 per cent. and the other 
company at 4 per cent. The 3 per cent net premium 
is $25, and the 4 per cent. net premium is $22.50. If 
the expenses in each company are $5, it will be ap- 
parent that the surplus derived from the expense ad- 
dition over the net premium in the one case will be 
nil (that fs $30 less $25 less $5), and in the other 
will be $2.50 (that is $30 less $22.50 less $5). This 
gives the company valuing at 4 per cent. the appear- 
ance of being more economically managed than the 
company using 3 per cent., although as a matter of 
fact the expenses are identical. The ultimate results 
on the two policies will in like manner be the same 
if the two companies ‘continue to be managed alike, 
yet tnere is an immense difference in tue appearance 
of things from year to year. 

Other Schedules. 
Thete are other important schedules attached to 
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the annual report giving full details of the real es- 
tate held by the company, the mortgages, the bonds, 
and the other investments, so that an intelligent 
business man can determine whether or not a com- 
pany’s assets are of a class which he would approve. 
Then there are also given schedules of the salaries 
of officers, the legal expenses incurred and why they 
are incurred, the death claims resisted or comprom- 
ised and why such action was taken, and lastly, com- 
plete scnedules of the dividends of the company over 
a period of years, waich enables applicants to see 
what results have been obtained in the past under a 
policy of the form which tuey may be contemplating. 
Altogether the statements as now rendered give most 
complete information to the public on all the more 
important subjects affecting the welfare of a life in- 
surance company. ; 
COMPARISONS. 

Tae publication of the voluminous reports abov; 
referred to enable us to make comparisons of results 
in differeiit companies and permit an expert to de- 
termine whether or not a company is well managed. 
In competitive work these comparisons are valuable 
but there are several principles which should never 
be forgotten in making references to other compan- 
ies, and especially is it objectionable to speak evil 
of your neighbors. 

Public Confidence in Life Insurance. 

One of the most important principles which all 
agents should keep in mind is taat public confidence 
in the soundness of the business must not be shaken. 
If the public lose confideace in life insurance every 
agent will lose far more than he possibly can by 
business which may go to a competitor. There is 
probably less than 10 per cent. of the business of life 
insurance written in competition with otaer agents 
and it is much easier to lose from lack of confidence 
in the 90 per cent. written free of competition, than 
from an occasional case out of the 10 per cen*. 
competitive business. 

Please bear in mind also that even in the young 
companies to which refer2nce has been made the 
sums insured are generally safe; the policyaolders 
are protected by the system of reserves and super- 
vision as the policies are likely to be taken over and 
re-insured. It is the stockholders who will lose, not 
policyholders. Every effort which is honestly made 
to show the public the advantages of life insurance 
is not only for the good of the people in extending 
the beneficence of our business; but is also a direct 
aid to ali agents whose work of education is thus 
made easier. 

Therefore it is not only right, but it is also the 
part of wisdom to speak well of your competitors 
and sustain the public in their well-founded belief 
that old-line life insurance is sound, safe, and well- 
conducted. 

Misieading Statements. 

There are many agents who do not follow the 
above recommendations, but use ratios and figures 
to prove that certain companies are poorly conduct- 
ed. It is easy to find misleading figures and it is 
usually best to laugh at them when they appear 
against you in competition. I have known an agent 
te use the figures of expenditures of two compaaies 
without making any reference to the difference in 


their size, and making a statement somewhat like 
this: “Why, the Excellence Life tmsurance Com- 
“pany spends $200,000 a year on Agents Salaries 


“while my company, the Misrepresentative Life In. 


“surance Compaay, spends only $50,000 a year. There 
“is a saving of $150,000 to policyholders.” Of course, 
an intelligent and honest man could never use such 
figures but the unfortunate thing is that misleading 
ratios are generally sought and used by agents who 
can scarcely claim to be quite honest. They may 
be truthful, and the figures may be correct but we 
should have a higher standard of honesty than that. 
Comparison of Expenses. 

One of the most common sources of misleading 
statements is contained in the percentages of ex- 
pense of different companies. The ratio of total 
expenses to total premiums is often tabulated and 
used but is most misleading. A company that writes 
a large new business in proportion to its old must 
necessarily have a higher ratio of expense to prem- 
iums because the commissions and expenses o2 busi- 
ness in its first year average probably 75 per cent., 
whereas the expenses attendant on renewal busi- 
ness average less than 15 per cent. A company, 
therefore, which has no renewal business and writes 
its new business on the most favorable terms would 
show a 75 per cent. expense rate whereas a company 
that wrote no new business at all and continued its 
old business on reasonable terms would show only a 
15 per cent. expense rate. The latter might be more 
extravagantly managed than the former, yet the 
expense rates would seem to indicate the contrary. 

Payments to Policyholders. 

Another ‘widely advertised statement is tc the ef- 
fect that the benefits to policyholders in certain com- 
panies exceed the premiums received. Now, what 
really does this mean? Simply that a company is 
very old and has not expanded with the times and 
that the expenses have been paid out of the interest 
income on their accumulated funds. There is noth- 
ing wonderful or meritorious about that condition! 
In other words, the statement should be laughed out 
of court as being ridiculous and of no value. A com- 
pany which wrote only term insurance could never, 
by any possibility, attain that position; yet it might 
furnish protection on the most favorable and satis- 
factory basis possible to a term company. On the 
other hand a company writing nothing but non-par- 
ticipating endowment policies absolutely guarantees 
that the return to policyholders will far exceed the 
premium paid. Any company advertising this par- 
ticular feature is misleading the public and the state- 
ment is a sign of weakness rather than of strength. 

Mortality Ratios. 

We find also that young companies frequently give 
a statement of their mortality and show how favora- 
ble it has been, even holding out the expectation and 
belief that this excellent feature will be permanent. 
Now, it is easy to see that if a company has on its 
books nothing but young risks and policyholders who 
have been recently examined and passed by the doc- 
tor, the death rate is bound to be low. If it were not 
so the Company would be in a serious condition. On 
the other hand, a company with a large proportion of 
old business cannot possibly have the same low mor- 
tality ratio. Hence the absurdity of such comparison. 

Dividend Comparisons. 

Frequently also you will find an agent who speaks 
of the large dividend paid by ‘his company ard who 
keeps in the background the fact that the premium 
charged by that Company is unusually large. If one 
company charges $32 for a participating policy which 
another sells at $30, the dividend of the former com- 
pany may quite reasonably be $5 against a $3 divi- 


dend on the part of the latter. The net payment by 
the policyholder in each case would be $27, and he 
who pays the smaller premium at first is better off 
because he then has the certainty of saving $2 on his 
premium, and in many companies he gets no divi- 
dend at all in respect of the first premium. We have 
already seen that Home Life premiums are low as 
compared with those of other participating compa- 
nies, and therefore it is unfair and misleading to 
compare merely the figures of the Home Life’s divi- 
dends with those of companies which charge much 
higher premiums. Any such comparison should be 
made on the net premium payment after deduction of 
dividend. Even this is incomplete, but it is much 
nearer the mark. 
Misleading Ratios Token of Weakness. 

It is best to write life insurance as far as possible 
without comparison with other companies. When 
this is not possible, the comparisons should be along 
fair and proper lines. The use of misleading ratios 
such as those I have mentioned, and dozens of others 
which could be stated and explained but for the fact 
that they would make this article altogether too long, 
is one of the greatest signs of weakness on the part 
of any company. They use some peculiar feature, 
such as a low death rate or a high interest rate 
(which so often means speculative investments), or 
a vast amount of new business written, not because 
their general condition is good but because their gen- 
eral condition is weak and some statement of this 
kind is necessary to bolster it up. Agents for sound 
companies can stand on their general reputation and 
on the excellence of their results, and there is no 
need for them to use statements and comparisons 
which vilify their neighbors and give to themselves 
an undeserved prominence before the public. 

Misrepresentations. 

Under the New York Laws of 1906 companies and 
agents are placed under severe penalties for circulat- 
ing estimates, illustrations, or circulars misrepresent- 
ing the terms of any policy or the benefits or divi- 
dends to be received thereon. 

The Section also prohibited the use of any name 
or title of any policy misrepresenting its true nature. 
This law has a very salutary effect, and as a result 
the so-called “gold bonds” and other policies with 
titles of doubtful meaning have disappeared. An 
amendment to the law became effective on May 19, 
1908, prohibiting any company or agent from making 
any misrepresentation to any person insured in 
another company for the purpose of inducing or tend- 
ing to induce such person to lapse, forfeit, or surren- 
der his insurance. Any violation of this Section con- 
stitutes a misdemeanor, and it is the duty of the Su- 
perintendent of Insurance to revoke the license of 
the corporation or agent so offending. 

These provisions of the law shou!d protect the pub- 
le to a very great extent from the most glaring 
faults of low-grade agents who prey upon the weak- 
nesses of the people rather than earn a decent living 
through high-class work. Life insurance needs no 
misrepresentation to make it attractive. It is only 
necessary to submit the truth in a fair and honest 
way and for high-grade agents to act for well con- 
ducted companies which are managed intelligently 
and economically. In such circumstances no apolo- 
gies are needed; on the contrary an agent can feel 
that while he is earning a living for himself he is al- 
so doing good to the public and protecting many help- 
less widows and orphans from privation and want. 





UNEXCELLED IN 
Favorable Mortality 





STATE MUTUAL LIFE ASSURANCE CO 
OF WORCESTER, MASS. 1909 


we lead the nearest competitor by 665 points 
and the lowest by 5,230. 
If you are a live wire, investigate. 
A. G. BULLOCK, President 
BR. H. WRIGHT, EDGAR C. FOWLER, 
Seeretary Supt. of Agencies 














Rates of Premium Extremely Low 
and still further reduced by | 
Annual Dividends. 








—AND— 


The Northwestern PNrant increase tn ei "sete, the sient 
Mutual Life Insurance Co. | | visiness are shows by the Telléwing por 


new business during the past four years. 





Ourclaim, “The Best Ever,” is substantiated centag: 
ny an impaftial Judge: Webb's “Companisoxs | Economy of Management | of Milwaukee Expenses Mortality Interest 
SIMPLIFIED,” 1900-1910. This is one of the | 1905 12.15 67 4.73 
most reliable life assurance statistical works | 
and amalyses published. THE | GEO. C. MARK HAM, President 1906 11.76 59 4.72 
The STATE MUTUAL receives the greatest A. 8S. HATHAWAY, Secretary aad ao = 4.76 
number of credit points, 10,485 out of a possible 2 908 
11,600, based upon eighty policy conditions Provident Life | . : 4.84 
and the guaranteed surrender values to total | New Business Paid-For oH capable of eas demonstration that 
net cost (exclusive of dividends) at the end of The 3 — western is the best Company to 
the Ist, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th AND Trus 1905 - - - $90,334.038 ingen of me . 
years, Ordinary Life, 20 Payment Life and 20 t C p Northwestern's polic contract 
Year Endowment, age 35. The company yaad om an 1906 - . : 93,563,452 iovn its Dividend Optio: ms. Palade am 
nearest approaching this record receives - a Pe owmen tions tiots of 85 oment 
9,820 credit points. The number of points OF PHILADE LPHIA } 1907 102,283,634 and the Op ium’Lo Opt feature. ttle 
credited to the last company is 5,255. Thus | 1908 a ee 109,773,709 Jenne Partnership val Corporation In- 


Cc d Rusi 


Each year larger than any in the 
previous history of the Company. 
1858. 








sport further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 
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REBATING. VOIDS THE POLICY. 


Rebater and Assured Liable to Fine and Imprisonment—Legal Status Clearly 





Defined in Opinion by Pr 

Few subjects have been given more 
prominence in the way of publicity than 
that of rebating. In most States anti- 
rebate laws, with heavy penalties for 
violation attached, are in force, but 
there has always existed in the minds 
of some a doubt as to the constitution- 
ality of these statutes. 

Nevertheless the law specifically pro- 
hibits rebating, or discrimination in 
the sale of life insurance, and com- 
mands at least a measure of respect by 
reason of the penalty for violation. 

The most serious part of the transac- 
tion, however, is its effect on the policy 
of insurance. Does a rebate nullify the 
contract? The well known New York 
law firm of Roberts & Hepburn, an- 
swering the inquiry of a client, ventures 
the opinion that such is the case. De- 
cisions to this effect have been rendered 
in some States, and though an issue of 
this nature has not been made in New 
York State, it is deemed doubtful 
whether a company could legally be 
compelled to pay a policy on which the 
assured had accepted a rebate. 

It is also pointed out that a person in 
accepting a rebate paves the way for 
blackmailing were the giver so inclined 
in later years. 

The opinion of Roberts & Hepburn, 
together with the inquiry and cases 
bearing upon the subject is given here- 
with, the name of the inquirer being 
withheld for obvious reasons: 

New York, May 10, 1909. 
Messrs, Roberts & Hepburn, 
Attorneys and Counsellors at Law, 
63 Wall street, New York. 
Gentlemen: 

I am about to apply for a considera- 
ble amount of life insurance and sev- 
eral good companies are competing for 
the business. One agent offers to re 
bate, or throw off, a part of his commis- 
sion, thus saving me a considerable per 
cent. of the first premium; but I am 
told that this would be a violation of 
the law and might invalidate my insur- 
ance. On this point I want your ad- 
vice. To me such a law seems absurd 
as well as oppressive. Why should not 
the agent give me a part of his com- 
mission if he chooses to do so? Is not 
the money his when he has earned it, 
and may he not do what he will with 
his own? Is there a law against cut- 
ting prices in any other line of busi- 
ness? I fail to see wherein I wrong 
anyone in accepting a rebate. I do not 
want to invalidate my insurance, or lay 
myself liable to fine or imprisonment, 
as I am told I may by accepting a re 
bate, but, as a matter of fact, is such a 
thing possible? In any event I do not 
see how such a law—if there really be 
such a law—can be enforced. Who is 
to learn that I have received a rebate, 
when the affair is known only to myself 
and to the agent, whom I trust? Will 
either of us a the fact when both 





t New York Law Firm. 





are equally liable? Please tell me 
where I stand. 
Very truly yours, 
Cc. C. J. 
New York, May 12, 1909. 
c. c.g. Esq 
New York City. 
Dear Sir: 


Your inquiry of the 10th instant re | 
ceived. You raise some important ques 
tions which have had my careful atten- 
tion. 

It is a fact that nearly every State 
prohibits rebating in life insurance un- 


der severe penalties, and there are sim- | 


ilar laws in certain other lines of busi- 


ness. The life insurance company, like 
the railroad, is a semi-public institu- 
tion. Railroads may cut rates freely 


as against one another, but no railroad 
may discriminate between shippers 
over its own lines. Any life insurance 
company may make lower rates than 
its competitor, but no life insurance 
company is permitted to offer reduced 
rates to one of its own policyholders, 
unless such rates are open to every 
other. Neither can their agents lawful- 
ly make a lower rate in any case, for 
to permit them to do so would be wo 
nullify the law. 

As to invalidating your life insur- 
ance, we find statements in the decl- 
sions of several States that a policy is- 
sued in violation of an anti-rebate law 
is null and void. This question, so far 


as we can discover, has not been liti- | 


gated in New York, but as the law now 
stands, there is at least a very grave 
doubt whether an insurance company 
could be compelled to pay a policy on 
which the insured had accepted a re 
bate and in doing so, violated an ex- 
press prohibition of statute and made 
himself liable to conviction for a misde- 
meanor. If the Courts should so hold, 
all premiums you might have paid, no 
matter how many, would probably be 
forfeited. We do not think that lapse 
of time or the amount of your invest- 
ment would avail your heirs anything 
in litigating this question. 

The danger of incurring the penalties 
of the law by accepting a rebate is 
doubtless remote, but we think it is 
real. The transaction may be known 
to none but yourself and to the agent, 
in whom you have confidence; but a 
multitude of circumstances may arouse 
the suspicions of competing agents and 
give rise to rumors of rebating. Your 
own agent does not fear that you your- 
self will voluntarily disclose the mat- 
ter, but he may fear that, with so many 
rumors afloat, a disappointed competi- 
tor may have you summoned against 
your will to appear before the grand 
jury. He knows, too, that you will not 
perjure yourself if you are subpoenaed, 

ee on page 16.) 




















salary and first years’ commission. 


Address 





MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for Trenton and vicinity. 
Full Commissions and Renewals will be allowed; or, if preferable, 


Write stating age, experience and record. 


‘““MANACER” 
THE EASTERN UNDERWRITER 
105 Williem St., Few York City, ¥ ¥ 








OPPORTUNITIES 


We 
Write 


In branches of insurance growing more rapidly than any other 


FIDELITY AND SURETY BONDS 
PLATE GLASS AND BURGLARY ee 
ACCIDENT AND HEALTH INSURANC 


Choice Territory Open 


Address AETNA INDETFINITY CO. OF HARTFORD 
68 WILLIAM ST., NEW YORK CITY 


FOR LIFE MEN 








z As a prospective buyer of insurance is it not highiy 
significant to you that this Company wrote during its 


FIRST FOUR WREHEERKS 
81,000,000 Insurance! 


And is it not further and doubly signifi- 
cant that we have, written, at the end of 


OUR SHCOND MONTH 
82,000,000 Insurance! 


This company has camel the prime stage and has demonstrated beyond 
a doubt that it is founded on true insurance principles. It has behind it the 
uncearing offorts of a thoroughly organized corps of workers whose enthu- 
siasm and applied efforts of the past are a guarantee of the stable future of 
this organization 

The “SPECIAL POLICY” which we are NOW offering has had much 
to do with our success. Ask for particulars. 


J- WARREN LYTLE President 


STANDARD MUTUAL LIFE INS. CO. OF AMERICA 


Home Offices : Twentieth Flpor, Commonwealth Building, Pittsburgh 











« Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the office on Home-Office Lea ds 


Tne Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, whe can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 
extend over several states. 





Address, with record and references: 


JEFFERSON WALLACE, Sup’t A gencies 
SCRANTON, PA. 














( Course of Insurance Education BE R KSHIRE 


Our; ieartnat or farsting LIFE INSURANCE CO. 
| Prospects New Model Policy OF PITTFI ELD, MASS. 


. James W. Hull, President. 
ILL Plough the Field and Assure legge 
Wi Harvest for Good Agents. W. D. Wyman, Vice Pres. and Treas, 


Phenix Mutual Theo. L. Allen, Secretary. 
Life Ins. Co. 


HARTFORD, CONN. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Besten, Mase. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 
Write Home Office. 


JOHN H. ROBINSON, General Agent 
2538 Broadway, New York 








INVESTIGATE 


Over one-quarter of the capital stock subscribed. 

Just the capital stock of the company to place with the public. 
Over 1000 subscribers to the stock up to date. 

Excellent letters of endorsement. 

List of financiers who are well and favorably known. 


We will be pleased to introduce you to any member of the field force; 
they will tell you of their success. 


You can sell it if you are a salesman. 

Write for particulars and we will tell you something of interest. 

We require proper references. If you cannot furnish them do not apply. 
You undoubtedly have read many Ads. Have you ever answered one? 


Address, C. M., care ** EASTERN UNDERWRITER” 








No frills. 
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NOT VIEWED WITH FAVOR. them, in very few cases would an op- 
portunity for examination be seized 
upon. It is hard enough to get men 
examined now, they say, and although 
the contract held by the insured couid 
be shown to him to be absolute after 
the payment of his first premium, he 
would not be inclined to look with favor 
en any action which would put the com- 
pany in possession of further informa- 
tion about himself. 

Eventual Unnatural Selection. 

Another opinion advanced by ithe 

president of a Hartford company is in 
effect that if the scheme were succss- 
ful and returns could be obtained from 
any appreciable number of policyhold- 
ers, it would result in an eventual un- 
natural selection against the company. 
He believes that persons in good health, 
upon obtaining such evidence, would be 
inclined to discontinue to pay premiums 
and those in poor health would, at all 
hazards, keep their policies in force. 
This would be disastrous at once and 
would completely defeat the avowed 
good intentions of the measure besides 
being unfair to company and, in the case 
of a mutual organization, to policy hold- 
er as well. 

Copies of the address of Dr. Foster 
before the recent meeting of Life Insur- 
ance Presidents, have been circulated 
widely here, and there has been much 
discussion on the subject, most of 
which has been to the effect that it 
would be an impossible move and that 
it would be against the principles of 
sound life insurance. It is safe to say 
that although any endeavor to give such 
a radical measure a trial, will be 
watched with interest, it will not be 
considered seriously by Connecticut 
companies for some time to come. 





Hartford Company Officials Deem Re- 
examination Plan Impracticable— 
Some Objections Presented. 





Hartford, May 19. (Special)—Life in- 
surance Officials in Hartford do not view 
the proposed scheme for optional ten- 
year re-examination of policyholders by 
companies, seriously, but simce a rumor 
that a prominent New York company 
was to put Dr. Foster’s suggestions into 
actual practice it has been possible to 
get several cpinions from leading execu- 
tives in this city as to the reasons for 
its not meeting with favorable consider- 
ation by them 

It is possible that such a policy might 
ve adopted by a company of such size 
43 to have medical examiners scattered 
over the entire field where policyholders 
might be found and to these companies 
of course, the question of expense, which 
is an important one would be of less 
consequence than that incurred by 
smaller companies. But the idea would 
cost far too much to allow even a sin- 
gle year’s trial in order to demonstrate 
its practicability, say those who direct 
the administration of the Connecticut 
companies. This is the first and great 
reason why it would be impossible to 
ascertain the condition of health ot 
policyholders who pay premiums here. 

Difficult to Secure Examinations. 

The other reasons are merely matters 
of conjecture. It is thought by several 
that, while the idea is one which ought 
to benefit individual policyholders fully 
as much as the companies which insure 











‘WANTED 


NEW PHILADELPH:iA COMPANY. 











Parties Identified With American Assur- 
ance Organizing Institution to Take 
Over Business. 


JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 

WIM N. Compton, Gen’l Agent 
Joun Hancock Mutvat Lire Ins. Co. 
220 Broadway, N. Y. C. 

Tel. 6030 Cortland 





One of the surprises at the recent 
Convention of the field men of the 
American Assurance Company of Phila- 
delphia was the announcement by Pres- 
ident Koch of the formation of a new 
stock company with a capital of $300,- 
000 to take over the business of the 
present institution. 

The prospectus, which was made pub- 
lic at the meeting, contained tue follow- 








PRODUCERS OPENING 


In Large Northern New York City with 
best proposition in Life Insurance on the 


market. Want a man WHO CAN SELL ing: 
his goods. If interested get in touch “The reader now has an opportunity 
with— Address to become a stockholder in a new Phila- 


K. B. P., EASTERN UNDERWRITER. | delphia life insurance company which 
will commence business under condi 
tions, the like of which no other com- 
pany has ever experienced: First, this 
company will be at practically no ex- 
pense for office rent; second, it will be 
at practically no expense for equip- 
ment; third, it will be at practically no 
expense on account of management, 
and, fourth, and most important of all, 
it will start with an established field or- 
ganization in nine of the populous 
States of the Union. 

“This extraordinary condition is due 
to the fact that the new company is be- 
ing organized by the officers and a num- 
ber of stockholders of the American As- 
surance Company of Philadelphia, which 
under its charter, may not issue regular 
life insurance policies in excess of $250; 
the intention being eventually to merge 
the two into one, when the time shall 
arrive that this shall become practical 
and expedient. Te officers of the Amer- 
ican Assurance Company are all insur- 
ance men of large experience, and it is 
understood and agreed that these, and 
the members of the board of directors, 
will for some time officer and direct the 
affairs of the new company without 
compensation. 

“Usually a new life insurance compa- 
ny is involved in extraordinary expense 
in getting its machinery into full opera- 
tion. First, there are headquarters to 
be established in some up-to-date office 
building. Second, furniture and general 
office equipment—always a big item of 
expense. Third, the creation of an 








FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition 
backed by men of pational reputation. 
“Salary and Commission.” Address, A. L. 
D.,- Care of EASTERN UNDERWRITER. 








CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 











STOCK SALESMEN 





fully porsottes and guaranteed Life 
Insurance Ageney y a stock is 
being offere public. It is a 
thoroughly cctablisted, Fiividend paying 
roposition, and secured by the under- 
ing guarantee ofa large Trust Company. 
Salesmen will be furnished with an 
attractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of dividende 
from stockholders, who are among the 
most substantia! and well known bus ~ = 
men—bankers, manufacturers and ed 
catcers—in the South. 
‘Liberal compensation p salesmen of 
ability. padroes. SOUT HERN PROFIT 
Care EASTERN UNDERWRITER, NEW 
YORE, N. Y. 


A 








agency organization, which involves the 











is it easy to ‘write insurance for 
THE MANHATTAN LIFE 
INSURANCE CO. ? 


BECAUSE 


WH 


Its premium rates are low; 
Its annual dividends are 
large ; 

The recent examination by 
the New York Insurance 
Department shows the Com- 
pany to be absolutely sound, 
and that it makes no 
discrimination between 
policyholders. 


Direct contracts with exclusive territory 
will be made with good producers, 


Address: 


W. B. LANE, Vice-President 
The Manhattan Life Ins. Co. 
66 Broadway, New York City 

















expenditure of an enormous sum of 
money, often running up into the hun- 
dreds of thousands of dollars before the 
new company has got fairly started on 
its way. 

“This new life insurance company 
that is being fathered, so to speak, by 
the American Assurance Company, will 
avoid this great expense of an organiza- 
tion and equipment, with the result that 
the stockholders will naturally realize 
upon their investment much sooner 
than they otherwise would. 

“The amount of the capital stock of 
the new company is placed at $300,000, 
the par value of each share being $10, 
which for the present will be sold at $15 
per share. The extraordinary circum- 
stances under which the new company 
is to be organized, and the great advan- 
tages accruing to it, amply justify the 
value that has been placed upon this 
stock.” 


SCOVEL WITH PENN MUTUAL. 








Former Head of National Association 
Temporarily With Pittsburg Agency 
of Company. 





Charles W. Scovel, the well known 
life underwriter of Pittsburg, ex-presi- 
dent of the National Association of Life 
Underwriters, has joined the forces of 
the Penn Mutual Life, associating tem- 
porarily with the James C. Biggert 
agency at Pittsburg. The connection 
was made following a visit to the home 
office of the company by Mr. Scovel dur- 
ing the past week. 

Mr. Scovel before entering the life in- 
surance business was a lawyer by pro- 
fession, being for many years secretary 
of the Allegheny County Bar Associa- 
tion. Identifying himself with the 
Pittsburg general agency of the Provi- 
dent Savings Life, he subsequently be- 
came sole manager for Western Penn- 
sylvania, which position he retained 
until shortly following its discontinu- 
ance of new business. About a year ago 
he joined the forces of the Pittsburg 
Life & Trust Company as superintend- 
ent of agents. 





Not With The Rhoduses. 





In a recent issue of The Eastern Un- 
derwriter reference was made to the 
renewed activity of the Rhodus Broth- 
ers of Chicago in the life insurance 
field with the idea of launching a com- 
pany, the presidency of which had been 
offered to one Lawrence A. Spicer of 
Pittsburg. 

From E. W. Spicer of Chicago we 
have received a letter denying any con- 
nection with the Rhoduses. He says in 
part: 

“The writer has been informed by a 
friend that in a recent edition of yom 
publication you had an article which 
set forth that I was again connected 
with the Rhodus Brothers in some busi- 
ness venture, I believe on the Pacific 
coast. 

“Permit me to advise you that such 
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The 49th Annual Repoit shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 
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is not the case, and that I never have 
been associated with Messrs. Rhodus 
Brothers, except as a general agent up 
to the time the Central Life Security 
Company blew up, and at that time | 
had every confidence in their proposi- 
tion and ability to carry it out.” 





Business Increasing. 





The Hartford Life is writing business 
at the rate of $1,000,000 per month, the 
new business for the first four months 
cf 1909 being 64 per cent. more than re- 
ceived during the similar period of 1908. 
Only in one month—December 1908— 
since 1904 has the production equa'led 
that of April 1909. 
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_IN INDUSTRIAL DEPARTMENT 





THE LION IN YOUR PATH. 





Paramount to all other matters per- 
taining to the welfare of the entire field 
staff is the reduction of arrears, as 
there is absolutely nothing in the busi- 
ness touching upon your work that is 
not influenced, either favorably or un- 
favorably, by this matter. The general 
-ondition of your account is directly af- 
ected, and indirectly so are production 
und income. 

Do you not lose, every week, hours of 
ime in making back-calls, in order tu 
-ollect sufficient premiums to save poli- 
cies from the lapse-sheet, to say noth- 
ing of the time the assistant superin- 
endent must devote to inspecting and 
saving busines when entered upon Form 
23? Do you know that twenty per cent. 
eduction in arrears, by collections, 
would add materially to the income of 
our agents, not to mention the volume 
xf business saved—as well as increase 
he special salary payments? 

Let us interrogate further: Did you 
ever realize how much worry is caused 
an agent by an impending decrease, 
brought about by heavy arrears—ever 
think that this bane of the business re- 
moved, or materially reduced, would so 
uplift your spirits that the other so- 
called disagreeable features of your vo- 
cation would vanish like fog before the 
sun? Will you let the sunlight fall upon 
your work, by endeavoring, as never be- 
fore, to better your condition, and re- 
duce this feature, thus giving your time 
and ambition to canvassing for more 
and better business, and in this manner 
enlarge your income? 

Switch to a safe track, and, in thd 
language of a certain Western railroad, 
which the officials are pleased to term 
“the only way’— 

“If you’ve gone wrong in former years, 
On other roads to stray, Oh, change 
your heart, and take a start Upon ‘the 
only way’!” 

Switch, switch, switch on to the right 
way, the way of down, down, down with 
arrears!—Prudential Weekly Record. 





Colonial Life Notes. 





The Colonial has named 1909 its “Big 
Year.” The opening issues of the year 
were very large, and there has been a 
steady gain, week by week, the last one 
beating all records. With such a mo- 
mentum, and the better part of the year 
remaining, it is easy to see that 1909 
will be unique in its achievements. 

The following changes are recently 
reported: Appointments to assistancies: 
W. L. Bisenbise, Reading; V. Gross, 
Allentown; M. Messer, Hoboken; M. T. 
Gross, Norristown; C..M. Major, Atlan- 
tie City; C. W. Curtis, Long Branch; 
H. O. Neff, Lancaster; G. Shuttleton, 
Brooklyn. W. S. Painter, assistant 
manager at Norristown, Pa., promoted 
to the managership of Dover; F. J. 
Britton, assistant manager at Brooklyn, 
N. Y., promoted to the managership of 
Newark. 

Manager L. S. Brown, of McKeesport, 
still holds the “White Banner” leader- 
ship, which is based on Industrial in- 
crease per capita. He is closely fol- 
lowed by H. Morlock, North Philadel- 
phia; R. W. MacLatchy, Yonkers; S. B. 
Hoge, South Philadelphia; C. G. Otwell, 
Middletown. 

The Industrial leader is Manager W. 
J. Burn, of Brooklyn. Following him 
are: L. S. Brown, McKeesport; H. Mor- 
lock, North Philadelphia; W. L. Grif- 
fin, Jersey City; B. I. Bowen, West 
Philadelphia. Manager P. Hughes, of 
New York, has the honor of leading the 
Ordinary forces of the Colonial for 1909. 


He is closely pressed by W. L. Griffin, 
Jersey City; D. E. O'Neil, Harlem; L. 
Janson, Williamsburg; B. I. Bowen, 


West Philadelphia; W. J. Burn, Brook- 
lyn. 
J. Robinton, 


of New York, is the 


Next are: 
F. 


taniier in Cxtinnry. 


lenbogen, New York; Rosen, Har- 


S. El-| 


lem; J. Reilly, H. L. Rabiner, Jersey | 


City. The Industrial leader is: G. W. 
Jewel, of McKeesport. Following him | 
are: M. J. Cafiero, Brooklyn; W. B.} 


Field, North Philadelphia; J. Ross, Mc- 
Keesport; F. J. Coleman, Jersey City. 

The leading Industrial agent is G. A. 
Parkins, of McKeesport. He is closely 
followed by A. T. Grey, Harrisburg; F. 
S. Shinn, North Philadelphia; J. J 
Reilly, Yonkers; S. Capowney, Trenton. 
M. Breiner, of New York, heads the list 
in the Ordinary department, and he is 
followed by E. Sullivan, Jersey City; A. 
M. Butterweck, Allentown; T. F. Smith, 
New York; J. Newman, Harlem. 

The great Convention which the Colo- 
nial purposes to hold on June 25th and 
26th is anticipated with the utmost in- 
terest. The 1908 gathering was such a 
success as to set on edge the expecta- 
tions of the whole staff. 





George S. McKindless, superinten- 
dent and Milton U. Norris, agent, of the 
Cumberland, Md., district of the Home 
Friendly Society of Baltimore, spent 
Thursday and Friday of last week at 
the home office of the Company. Mr. 
McKindless is enthusiastic over the re- 
sults accomplished tnus far during 1909 
and is entering upon a summer cam- 
paign with his usual vim and energy. 


; The Prudential announces the follow- 
ing promotions to superintendencies: 
J. F. Bonner in charge of the Hazleton, 
Pa., district; R. W. Goslin, Troy, No. 1 





, 


M. M. Aronson, Des Moines, lowa; M. 
T. Lawlor, Pawtucket, R. I.; M. H. 
— Troy, No. 2; J. L. Kerst, Joplin, 
Mo. 





Great Northern Licensed. 





The Great Northern Life Insurance 
Company of Wausau, Wis., having com 
plied with all the requirements of the 
Wisconsin laws, was, on May 7, 1909, 
licensed to transact business. The Com 
pany will issue only non-participating 
contracts, and is now delivering poli- 
cies. For the time being the business 
of the Company will be confined to its 
home State, which is being divided into 
general agency districts for which ap 
pointments are being made as rapidly 
as proper selection can be made. A 
meeting of the stockholders has been 
called for May 20th (today) when per- 
manent officers are to be elected. 





Recent Appointments. 





Noting the return of Edmund R. 
Ward superintendent of agencies from 
a trip through Kansas and Nebraska, 
the Hartford Life has the following to 
say relative to recent appointments in 
that section: 

“James A. Keith has been secured as 
supervisor for Nebraska, with head- 
quarters at Omaha. He has already 
appointed Albert Stonebraker special 
agent. The company has entered South 
Dakota and wil] develop that field as 
rapidly as possible under Supervisor 
Keith, Supervisor Gurley, of Salina, 
has made contracts with general and 


Special Agents Neeley, Buffington, J. 
Shepard, G. Shepard and Hinckley. Su 
pervisor Ermerins, of Detroit, has add- 


ed Messrs. Schmeltz, Gilbert, Findlater 
and Dunlap to his growing force of gen- 
era] agents. General Agent Heid has 
joined Supervisor Thompson’s company 
of workers. Supervisor Bowdler has 
nominated General Agents Kyes, 
Holmes and Moore and Mr. Stevenson 
goes with Supervisor Watson as gener- 
al agent.” 





With a view to extending its real es- 
tate loans at Harrisburg, Pa., an ap 
praiser from the head office of the 
Equitable Life, has been inspecting 
Property values in the city. 


| 


| Payments to Policy Holders since Organization. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Lhe 
Metropolitan Life 


[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 
~ Of the People 


the Company, the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re 
serve. 

$126,996.37 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 














THE LOWEST COST 


To the Policy-Holder 


If it can be demonstrated to be a fact, 
is the best argument with which to 
secure the application. Why not work 
for the Company whose agents, in the 
face of the strongest competition 
repeatedly succeed in getting the 
business, because they know they 
represent the best Company? 


The 


Union Central 
Life of Cincinnati 


Assets, $67,933,245.40 

Liabilities, $65,434,131.29 

Capital Stock, $500.000.00 
Jesse R. Clark, President 
Allan Waters,Sup’t of Ag’ts 











OVER $1,000,000 
Life Insurance 
was written 
each business 
day during 
1908 by 
THE PRUDENTIAL 


WE WANT 4GENTS 
WE WANT MANAGERS 
WE WAN’ Yov! 


The Prudential Insurance Company of America 


lasorporated as a Stock Company by the State of New Jersey 


JOHN F.DRYDEN, President. 
Write for Agency 
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W. N. COMPTON 
General Agent 
220 Broadway, New York 





Life Insurance Comrany of Boston 
Good Agency Contracts to Good Agents 

Home Office, 178 

or to 

FRAN.LIS MARSH 

Mgr. for Eastern Mass. 

202 Devonshire St , Boston 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 


JOHN HANCOCK 
Mutual 


Devonshire St., Boston 





WHITE & FENWICK 
State Agents 


Union Blidg., 9 Clinton St , Newark, N. J. 











J. G. Walker, President 


T. Wm. Pemberton, Ist Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company . 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908.. 
Insurance in Force, Dec. 31, 1908. 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


INSURANCE INVESTMENTS. 





A letter written by F. H. McMaster, 
Insurance Commissioner of South Caro- 
lina, to the various life insurance com- 
in that 
Siate, asking for information relative to 
investments in Seuth Carolina 
has a peculiar ring to it and incidental- 
the opinion that he is going 
far outside of the duties of his office. 

After interrogating the companies as 
to they invest South 
Carolina, if so what line of investments 


panies transacting business 


niaking 


iy gives one 


whether will in 
they prefer and through what officer or 
they would desire 
tions to be made, he says: 


agent the negotia- 

i desire to have companies willing to 
make investments in South Carolina 
offered only profitable and absolutely 
safe investments. I hope to secure by 
this means low rates of interest to our 
people and to establish between the 
people and the companies cordial and 
sympathetic relations. 
An early reply will be appreciated. I 
wish to tabulate the results from these 
inquiries. 

A few Mc 
Master was in New York handing out 


weeks ago Commissioner 
“boquets” to prominent casualty under- 
o standard 


writers as form policies, a 
allowed to rest 
managers, but 
there is more of an excuse to interfere 
in that line there is with the in- 
estments of life insurance companies. 

In the first place he says that he only 


desires “profitable and absolutely safe 


feature which could be 
with 


iargely 


company 


than 


investments” offered to the companies. 
It certainly cannot be deemed imperti- 
nent to ask what control he has over 
rhe investments which might be offered 
or withheid? 

Second, he this 
ineans low rates of interest, ete.” Is he 
prepared to have the policy values regu- 
lated accordingly, for surely as the head 


of State Insurance Department he un- 


hopes “to secure by 


derstands that income from investments 
has much to do with building up the re- 
quired reserves. 

Third, he wishes to “tabulate the re- 
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sults from these inquiries;” presumably 
to use against the companies not ac- 
quieseing in his idea. 

The fulfillment of the terms of a poli- 
cy contract represents a large undertak- 
ing. Its consummation may be de- 
layed ten, twenty, fifty or even a 
hundred years. Consequently great care 
must be exercised in making invest- 
ments. If Commissioner McMaster 
would send to companies doing business 
in his State a list of “profitable and ab 
solutely safe’ South Carolina invesi- 
ments, and his opinion was concurred in 
by officers having charge of this branch 
ot a company’s business, something 
tangible might result therefrom. 


THE DANGERS OF REBATING. 





Elsewhere in this issue appears cor- 
respondence between a prospective ap- 
plicant for insurance and a prominent 
New York law firm relative to the ef- 
fect of rebating. First on the parties 
thereto and second, as to the policy 
contract. : 

When those desiring life insurance 
fully’ realize the heavy risk they 
assume in accepting a portion of the 
first year’s premium as a rebate, we 
doubt whether any great percentage 
would care to take the chance even 
were opportunity presented. 

The great trouble is that those accept- 
ing a rebate are not aware that it is a 
criminal offence and hence practically 
nullifies the contract. 





AFTER THE TAXES. 





Resoiution In Wisconsin Legisiation 
Relative To Alleged Indebtedness 
of Nearly $36,000. 

An effort was made in the Wisconsin 
Legislature to force action by A. H. 
Dahl, State Treasurer, looking toward 
the collection of taxes alleged to be 
due from companies that withdrew 
from that State, a resolution to this ef- 
fect having been introduced. The 
amounts claimed to be due aggregated 

nearly $36,000 as follows: 

Equitable of N. Y., $5,231; Des Moines 
Life, $1,214; Fidelity Mutual, $1,189; 
Germania, $526; Home Life, $899; Man- 
hattan, $346; Minnesota Mutual, $976; 
Michigan Mutual, $1,294; Mutual Life 
New York, $9,018; National Life of Ver- 
mont, $38,914; Massachusetts Mutual, 
$617; Penn Mutual, $5,030; Reliance, 
$306; Union Central, $5,034; Union Mu- 
tual, $304. 

The companies contend that no tax 
is due inasmuch as they are not trans- 
acting business in the Badger State. 


Committee on Blanks. 


As chairman of the committee on 
blanks of the National Convention of 
Insurance Commissioners, Henry D. Ap- 
pleton of the New York department has 
called a meeting of the committee at 
the Hotel Manhattan, New York City, 
the first session to be held at eleven 
o’clock, June 7th. The committee will 
probably be in session for four or five 
days. All of the insurance departments 
have been advised of the meeting in or- 
der that they may have opportunity to 
make suggestions for amendments to 
the annual statement blanks. 





The Hamilton Life Insurance Com- 
pany is the name of a new institution 
in process of formation at South Bend, 
Ind., with a proposed capital of $150,000 
—15,000 shares at $10 each. The officers 
for the preliminary organization are as 
follows: W. R. Scudder, president; J. 
H. Reamer, vice-president; Albert E 
Roy, secretary; E. B. Doran, treasurer. 


RAT- 


AUTOMOBILE HORSE-POWE 
INGS. 

In the automobile dictionary there is 
no term more misleading than “horse- 
power.” The person ignorant in me- 
chanics and unfamiliar with mechani- 
cal terms has an idea that when an au- 
tomobile is rated at 30 horse-power it 
means that the power which it develops 
is equivalent to the power which woula 
be exerted by 30 horses. Those who 
are familiar with mechanical terms 
know that horse-power, as applied to an 
engine, simply means the ability of taat 
engine to raise 33,000 pounds to the 
height of one foot in one minute. Asa 
matter of fact, an average draught 
horse by working eight hours a day is 
able to exert only four-fifths of a me- 
chanical horse-power. 

It is apparent that the term “horse- 
power,” as applied to automobiles, has 
nothing whatever to do with horses, nor 
with the lifting capacity of the motor; 
in other words, there is no real reason 
for using the term in connection with 
the power developed by the motor. The 
term came to be used because of its ap- 
plication to stationary steam engines, 
and because at the time of the introduc- 
tion of the automobile there was nu 
other way of rating machines. 

It is obvious that any term or rating 
used to describe the power developed 
by an automobile must be purely com- 
parative. Given the specifications of a 
motor which determine its power, 
another motor of smaller dimensions 
clearly should develop less power, and 
the one of larger dimensions more pow- 
er. For that reason, the term horse- 
power is as suitable in comparing the 
relative powers of automobiles as any 
other term, and the only reason for 
changing the expression would be a 
sentimental one. 

Admitting that certain things deter- 
mine the power of a motor, it is logical 
to figure the power of all motors by a 
certain formula in which the things de- 
termining power are taken into consid- 
eration. In other words, it is not fair 
to rate one motor at 30 horse-power be- 
cause that is what it develops under 
brake test, and another at 25 horse- 
power because that is what a certain 
formula shows it to be. For all practi- 
cal purposes it is assumed that motors 
of the same cylinder displacement and 
speed should develop the same power. 
If one manufacturer, by superior work- 
manship and finish, can get a higher 
efficiency out of his engines, it is rea- 
sonable to concede him a slight superi- 
ority in power and speed. 

There are innumerable formulae for 
figuring horse-powers, and at the pres- 
ent time one manufacturer uses one 
and another uses something different, 
with the result that the advertised 
horse-power ratings are really not com- 
partive, as they should be. For the pur- 
pose of advertising, one manufacturer 
rates his car higher than it really 
should be in order to get it into a larg- 
er, and perhaps higher priced, class ot 
cars; another manufacturer advertises 
his car at a lower horse-power than it 
really is because it is high priced, its 
sale is established, and he wishes it to 
be compared with foreign cars, which 
according to American standards are 
underrated. 

Need for Standard Formula. 

It must be seen that there is necessi- 
ty for a standard formula, by which all 
cars can be compared. What this for- 
mula is makes very little difference, as 
long as it takes into consideration the 
factors in a motor that have a bearing 
on the power developed. The Associa- 
tion of Licensed Automobile Manufac- 
turers, after a careful study, has adopt- 
ed a very simple formula which is as 
follows: Bore of cylinder squared, mul- 
tiplied by number of cylinders, divided 
by 2.5. This formula is based on 1,000 
feet of piston speed per minute. At 
first glance it would seem that the 
stroke and revolutions per minute, both 

(Continued on page 19.) 














OF PERSONAL INTEREST 


President Charles EB. Chase of th 
Hartford Fire is back at his office afte: 
an absence of nearly four months in th: 
South in the interests of the company 
arriving home on Monday of this week 
Mr. Chase is not given to great ou 
bursts of enthusiasm, but the mark« 
progress, shown by the Old Hartford by 
its increasing premium income causes a 
satisfied smile which speaks volumes. 

Mentioning Mr. Chase recalls thx 
story concerning him which went th 
rounds at the time of the San Francisco 
disaster. When news of that stupendous 
event reached Mr. Chase, then vic: 
president of the Hartford, he was stop- 
ping at Atlantic City. Although appre- 
ciating what the catastrophe meant for 
his company, which directly and through 
the New York Underwriters Agency had 
insurance of close to $13,000,000 invoiv- 
ed in the stricken district, Mr. Chase 
never quivered. Boarding a train for 
New York he had the whole proposition 
for meeting the situation clearly out 
lined on his arrival in the Metropolis. 
At this city he was joined by Vice-Presi 
dent Bissel and certain influential direc 
tors of the Hartford, and the deal for 
financing the corporation over the crit- 
ical period was consummated in th 
banking offices of J. P. Morgan. Credit 
for the whole affair was largely attribut- 
ed to Mr. Chase, who in the emergency 
displayed talent, previously unsuspected, 
of the highest order, and marked him 
as the logical successor to his father in 
the presidency of the Hartford,’ when 
some months later G. L. Chase, passed 
away. 





As chairman of the executive com- 
mittee of the National Convention of 
Insurance Commissioners E. E. Ritten- 
house has called a meeting of the com- 
mittee at the Manhattan Hotel, New 
York City, June 8th. At the gatnering 
it is planned to arrange a programm< 
for the commissioners convention which 
meets at Colorado Springs, Colo., August 
24th to 27th inclusive. 





F. H. Douglass, general agent of the 
Williamsburg City Fire, of New York, 
is home from a six weeks’ outing pleas- 
antly spent among the Alpine villages 
and cities of Switzerland. A hard 
worker when at his desk Mr. Douglass, 
likewise knows now to enjoy life and 
that he benefited by his trip one has 
but to catch a glimpse of his bronzed 
and rugged face. 





Before the close of the month A. G. 
Martin, the versatile agency secretary 
of the Northern Assurance Company 
for New England and New York will 
be off again for Europe, like ihe in- 
veterate traveler tnat he is. ‘Accom- 
panied by his wife, Mr. Martin will 
spend a few weeks on the British Isles. 
crossing the channel later for a short 
stay in Paris. There are few points on 
the Continent worth visiting that Mr. 
Martin is not familiar with. In their 
description he nas Burton Holmes beat- 
en to a stand still. 





Louis P. Rice, president of the Loui- 
siana National Life Insurance Company 
of New Orleans spent the fore part of 
this week in New York. Mr. Rice is 
sanguine of the future success of his 
company and believes that it will be in- 
strumental in increasing the popularity 
of life insurance in Louisiana and ad- 
joining States. 

Property valued at close to $1,000,000, 
was disposed of in the will of the late 
Major Benoni Lockwood, for years the 
metropolitan manager of the Insurance 
Company of North America and the Al- 
liance, both of Philadelphia, who died 
in this city on April 27th. 








Within the past seven months the 
State of New Jersey has collected near- 
ly $150,000 through the issuance of 
licenses to automobilists. 
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FIRE INSURANCE DEPARTMENT — 





VALUES CANNOT BE REPLACED 


PROPERTY BURNED FOREVER LOST 





Nat:onal Board of Fire Underwriters at 
Annual Meeting Presents Some 
Startling Figures. 





The wealthiest nation on the face of 
the globe, ihe United States continues 
to be the most reckless in caring for its 
resources, whether these be in the raw 
or in the completed state. In no direc- 
tion is the well-nigh criminal careless- 
ness of the people of this country exhib- 
ited more. than in the manner in which 
property is permitted to go up in flame. 
Values thus destroyed—and for the past 
five years the. average annual loss has 
been $269,200,412, or more than the as- 


sessed valuation of Jersey City, a 
prosperous community boasting 4 
population of over 250,000—cannot 


be replaced. That the loss to the indi- 
vidual is borne by the community at 
large, acting through the medium of fire 
insurance companies, doesn’t alter the 
fact that the people as a whole suffer 
material loss because of the drain thus 
created. 

Year after year the Nationa! Board 
of Fire Underwriters through its work- 
ing committees, has directed the atten- 
tion of the people to the severe tax to 
which they are constantly subjected be- 
cause of the fire waste, and has set 
forth means whereby it may be materi- 
ally reduced. 

At the forty-third annual meeting cf 


the National Board, held in New York 
City on Thursday last, impressive fig- 
ures dealing with the country’s fire 


waste were given in the address of 
President J. Mcentgomery Hare. Inthe 
light of the statements made, the indif- 


ference of cur people to the annual fire 
drain, is astonishing. A redeeming fea- 
ture of the situation is the fact recited 
by Mr. Hare, that interest in the subject 
has at last been aroused, and forces 
are now at work in various directions 
to reduce the loss record. 

Incidental to the fire loss is the cost 
of maintaining fire and water depart- 
ments, whica expense capitalized on a 
4 per cent. interest basis, it is figurea 
by the United States Geological Survey, 
costs the country annually $14,109,407 

The following table giving the fire 
losg of the country in comparison with 
the population is decidedly interesting: 
Average Annual Fire Loss 
Inclusive. 
1870-1879 


Population 


1880 
ISO 
100 
LOOS 

*Goy. 


.. $94,108,657 
1889-1889 ... 101,254. 626 
1890-1899 ... 137,321,967 
1900-1208 « 219,903,319 





est. 


“This shows that since 1880 the popu- 


lation has increased 73 per cent., while 
the fire loss for the same period in- 
creased 134 per cent. The cost of fires 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 


office in Liverpool 


U.S. Cash Assets, Dec. 31, 1908 $1 
Surplus, - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





funds largely supplied by head 


per capita increased from 1.88, in the 
decade ending with 1880, to 2.53 for the 
last nine years, and 3.10 for the five 
years ending with 1908.” 

An Awakening. 

That the propaganda vigorously car- 
ried on by the underwriters is bearing 
results is evidenced, President Hare de- 
clares, by “the number of State fire pre- 
vention associations which have been 
formed, whose objects are to secure 
safe building laws and other protective 
legislation calculated to conserve pro- 
perty. In some States conventions of 
Fire Commissioners of the several cit- 
ies have been held with like objects in 
view. ‘The fire chiefs, both in their Na- 
tional and State Conventions, have 
shown themselves alive to the impor- 
tance of co-operating to the same end. 
In twenty States provision is now made 
for the investigation of causes of fire 
through State fire marshals or other of- 
ficials with power to examine under 
oath, enter premises and make arrests 
where crime is suspected. Anothe1 
movement has been inaugurated in the 
State of Ohio under the so-called Reed 
law, passed in April, 1908, which re- 
quires that in every public, private or 
parochial school thirty minutes in each 
month shall be devoted during school 
hours to the instruction of pupils be- 
tween the ages of six and fourteen years 
in drills and means to avoid fire dan- 
gers. 

“Another mark of progress is the at- 
tention given to the principles of fire 
insurance and, especially, insurance en- 
gineering in the educational institu- 
tions of the country. Until recent years 
no specific insurance courses were pro- 
vided. More than ten years ago the 
president of the board called attention 
to their desirability. Now young men 
having a technical training are frequent- 
ly sought for in our business. We have 
recent y corresponded with colleges to 
ascertain what advantages are offered 
in that direction, and the replies show 
that while but few give a full course in 
fire protection engineering like that ot 
the Armour Institute, yet most of them 
do treat of the subject incidentally in 
their other courses. The New York 
University gives special lectures on the 
theory and practice of fire insurance. 
Cornell University, the Pennsylvania 
State College, the Universities of Min- 
nesota and Wisconsin offer instruc- 
tion in the economic principles of in- 


surance, Stanford takes up fire pro- 
tection from the engineering stand- 
point. The University of Missouri pro- 


poses to provide such a course. A cir- 
cular from Yale states that a course is 
given in fire insurance with special em- 
phasis upon the problem of rates, legal 
regulation, the fire loss and means of 
decreasing the burning ratio. Har- 
vard University provides a graduate 
(Continued on page 13.) 
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3,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 
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AFTER A CHARTER. 





Promoters of the International Fire of 
Philadelphia Well Satisfied With 
Progress Attained. 


President Irvin Zimmerman of the 
Corporation Funding Company, of Phil- 
adelphia, which is promoting the Inter- 
national Fire, of that city, advises that 
marked progress is being made with 
the — venture. Subscriptions have 
received such number as to warrant 
application being made for a charter, 
and this will be done at once. 

The West End Trust Company, , 
leading financial institution of the 
Quaker City, is acting as trustee for 
subscriptions to the bonds of the Fund- 
ing Company, its management having 
first satisfied itself as to the responsi- 
bility of those behind the promoting 
corporatien. 





WIPE OUT OLD FINES. 


Newark Fire Insurance Exchange Abs!- 
ishes Penalties Imposed by Arbitra 
tion Committee. 





As a sequel to the trouble had some 
months ago with W. Van Valen, the 
Newark Fire Insurance Exchange, at 
its annual meeting on Thursday last, 
upon appeal by R. Trimpi, agreed to 
abolish all fines imposed by~-the Arbi- 
tration Committe. 

Ross M. Wickham was 
president of the organization: James E. 
Garrabrant, vice-president, and Charles 
S. Dedd, secretary and treasurer. 


re-elected 


ROAST FOR CRESCENT CITY. 
National Board Experts Severely Con- 
demn Fire Hazard of New Orleans. 





‘hat the conflagration hazard of New 
Orleans is menacing, the engineers of 
the National Board of Fire Underwrit- 
ers, who have recently completed a 
thorough inspection of the city, do not 
hesitate to assert. Here is what they 
Say: 

“In the congested value district, 
struction is mostly of structurally 
cient joisted brick, in mainly 
heights, but with an exceedingly 
proportion of large and excessive 
with unprotected vertical openings in 
nearly every building, and with sligh) 
and mainly poor protection to the great 
number of bad exposures. ‘There are 
many buildings with highly combustible 
contents, and an unusually large num- 
ber of bad conflagration breeders, in 
large groups or blocks separated by nar- 
tow streets. 

“The fireproof buildings, and others of 
modern construction, are not grouped or 
sufficiently protected to afford fire 
breaks of more than local value. Ths 


con 
defi- 
low 
hizh 
areas, 


conflagration hazard is reduced by the 
several automatic sprinkler equipments, 
by the fair width of a few streets and 


Over 
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ihe excellent width of one, by the satis- 


factory waiter supply and by the fact 
that high winds are infrequent, but is 
augmented by the inefficiency of the 
fire-department and fire-alarm service, 
and on the whole is very serious 
throughout the district. 

“The hazard is moderately high in 


parts of the minor mercantile district 
In the wharf and warehouse districis 
only local fires are probable while 
where the hazard is small.” 


else 





LOSS FOR YEAR $38,089.29. 


Fire Chief Briggs, of Rome, N. Y., Pre- 
sents His Annual Report—Improve- 
ments Urged. 





Chief Engineer Briggs, of the Rome 
N. Y., fire department, has issued the 
annual report of his department for the 
year ended April 30, 1909. 

In it he states that the department 
responded to ninety-six fire alarms. The 
property endangered was insured for 
$310,340, and the companies interested 
were Called upon to pay $38,089. 

Members of the Rome fire depnart- 
ment are classified as permanent, cal: 
and volunteer men, the whole compris- 
ing a force numbering one hundred anu 
twenty. 

The equipment consists of: Three 
steam fire engines, one combination 
chemical and hose wagon with a thirty- 
five gallon chemical tank, one Hayes 
aerial truck having a sixty-five foot ex 
tension ladder with a ladder pipe at- 
tached, two hore wagons and one chief's 
wagon. Ten horses are in service. Nine 
thousand feet of hose are available 
A new fire alarm box has been installed 
at the corner of S. Washington and 
John streets, and numbered 3-1-2. mak 
ing a total of fortyone fire alarm boxes 
now in service and maintained by the 
department. During the past year the 
following purchases have been made. 
1,000 feet of hose, 2% inches in diam- 





eter; 16 pairs of mittens, 24 rubber 
coats, 25 pairs of rubber boots, 12 fire 
hats and storage batteries. 

The purchase of an exercising wagon 
for No. 3 engine house, to be used also 
for work on the fire alarm system is 
recommended. 

Fred S. James & Co. will represent 


at Chicago, the automobile and special- 
ty department of the Boston Insurance 
Company. The agency controls a choice 
business of this character which it has 
heretofore been giving largely to Lon 
don Lloyds. 





At a recent fire it became painfully 
evident that additional fire fighting ap- 
paratus is needed at Gloucester, N. J 
The present mains are for the most 
part worn out and clogged up. The fire 
commissioners appreciate the city’s 
need in this respect and will endeavor 
to have it supplied. 


$116,000,000.00 


Losses Paid in the United States 
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IMPROVEMENT AT CINCINNATI. 
Fire Hazard of City Greatly Reduced 
Through Substantial Additions to 
the Protective Departments. 





\ recent inspection of the fire hazard 
of Cincinnati, Ohic, by engineers of the 
National Board of Fire Underwriters, 
discloses substantial improvement in 
the protective facilities. In part the 
report says: 

“Recent improvements have brought 
about some reduction in the conflagra- 
tion hazard of the city. The fire de- 
partment has been added to, and is now 
strong and efficient; new fire alarm 
headquartess equipment has been in- 
stalled in a fireproof building, and cir- 
cuits are gradually being placed under- 
ground; the reliability of the water sup- 
ply has been improved, the seriously 
exposed and non-fireproof pumping sta- 
tion cn which dependence for supply 
was placed having been superseded by 
cne of goed construction and free from 
danger of floods, and several large 
mains have been laid. The tendency of 
owners and occupants in ‘The Bottoms,’ 
cr lower section of tae congested value 
district, to move to higher parts of the 
district, or to lecate in other sections 
of the city, has brought about the con- 
struetion of many new buildings which 
have been mainly of fireproof or com 
premise mill construction, and many 
sprinkler equipments have been _ in- 
stalled. However, the conflagration 
hazard in the congested value district 

very marked locally, owing to very 
weak structural conditions in the older 
buildings, pocr block interior accessi- 
bility, and narrow streets; but, consid- 
ering the district as a whole, it would 
be classed as moderate except for de- 
fects in the water distribution system. 





Now With Crum & Forster. 

The Metropolitan agency for che 

Union Fire of Buffalo, has been given 

» Crum & Forster, who will also write 

r it at points throughout the country 
where it is not represented. 











Opposition to the application of the 
Aetna Accident & Liability Company of 
Hartford, thai it be privileged to write 
insurance against loss of use and occu- 
pancy for any cause including fire, was 
had from some of the home fire insur- 
ance companies. These latter contend- 
ed that they were chartered partly to 
supply such indemnity and it would be 
unfair to grant the privilege to casualty 
institutions. 


Mr. Placer. 


Mr. “Placer” on the street, “Hustle!” 
If another you should mect, “Hustle,” 
Hike your lines from door to door, If 


turned down, don’t get sore, Or stamp 
your feet upon the flood, but “Hustle.” 

Wear a smile from day to day, 
ii{ustle,” Don’t have very much to say, 


“Hustle,” Handle the counter man with 
grace, Look him squarely in the face, 


Let him know you set the pace, 

“Hustle.” pee 
Don’t hand around a_ bunch of 

“skates,” “Hustle,” Dig up some you 


have for “baits,” “Hustle,” Give him a 
chance, he'll treat you white, Does not 
_pay to stop and fight, For you know he’s 
in the right, ‘Hustle.” 

Agents will greet you with a smile, 
“Hustle,” And make your visit worth 
while, “Hustle,” 
content, Whether on business or pleas 
ure bent, No matter what, or by whom 
sent, “Hustle.” 





AGENTS MAY MAKE RATES. 





Authorized so to do Under New Mis- 
souri Law—Must Recognize Iim- 
provements in Risks. 





While companies or individuals are, 
under the terms of a new Missouri law, 
barred from supplying data upon which 
rates may be based in the State, local 
agents in the commonwealth are privi- 
leged to prepare tariffs. It is expressl) 
stipulated that in the rating schedule, 
which is to be open for public inspec- 
tion, due credit be given for improve- 
ments in construction—the latter being 
a wholly superfluous provision. 





E. C. MORRISON NAMED. 





San Francisco Man to Represent Aetna 
Insurance Company as its Pacific 
Coast General Agent. 
Following the recent visit of Presi 
dent W. B. Clark, of the Aetna, to San 
Francisco, comes the announcement that 
E. C. Morrison has been appointed gen- 
eral agent of the Company for the Pa- 
cific Coast. Mr. Morrison has been con- 
nected with the Aetna on the West 
Coast for over twenty years and proved 

himself a man of fine capacity. 





Railway Fire at Portsmouth, Va. 





Fire did $150,000 damage at Ports- 
mouth, Va., on Sunday morning when a 
large warehouse and 60 cars belonging 
to the Seaboard Air Line Railroad were 
totally destroyed. It is figured by Gen- 
eral Manager Garrett, of the railroad, 
that the warehouse was valued at $75; 
i“), its contents at $25,000, while the 





cars represented a further $25,000 in 
value. 
Should Governor Hughes sign the 


Hamilton bill passed by the New York 
Legislature at its most recent session, 
a step of decided importance will have 
been taken in the effort to reduce the 
number and severity of forest fires in 
the State. The chief provision of the 
measure is the requirement that all 
railroads running through forest lands, 
must maintain at their own expense, 
but under the supervision of the State, 
special fire patrols. 
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Fire Insurance 








GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 











If you are happy and | 








JOHN C. PAIGE CO. 
' INSURANCE 
B5 KILBY ST. BOSTON, MASS. 








ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


| 438 WALNUT ST., PHILA., PA. 


TORONTO 
CHICAGO 


NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


‘ 


Surplus Line Underwriters 
43 CEDAR STREET 

New York ; 
Telephone 264 John 


$25,000 Binder at London Lloyds 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT: 
Reliable Fire Insurance Companies 








HERBERT BUXTON, Pres and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED 


Good 








84 WILLIAM STREET 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 


NEW YORK 








H. C. F. DOHM, Prest. 


PROMPT, EFFICIENT 
SERVICE 


BOROUGH UNDERWRITERS 


INCORPORATED 


162 MONTAGUE STREET 
PHONE 3712 MAIN 


CASUALTY INSURANCE AGENCY 
BRANCH MANAGERS AND AGENTS 


J. PEREZ-PETINTO, Treas.-Sect. 


BROOKLYN, N. Y. 


BROKERS ACCOUNTS 
A SPECIALTY 

















WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 





100 WILLIAM STREET 


New York 





Surplus Lines 





| our office, 


London Lloyds 


Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guiranteed names of 
London Lloyds Underwriters that accept American fire business through 
Immediate binders given ; 10% commission paid. If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


interest. 


New York Office, 54 William St. 
i 





We invite your patronage and promise careful attention to your 


MARSH & McLENNAN 


Chicago Office, 159 La Salle St. 
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NON-UNION = MEN PROTEST 


OPPOSE CENTRAL RATING 





IDEA. 





Issue Well Tempered Circular Defining 
Their Position on Electric Traction 
and Allied Business. 





Opposition on the part of non-Union 
managers to the movement initiated by 
Eastern Union companies some time 
ago, for the creation of “A Central Rat- 
ing Committee” to handle electric trac 
tion and allied properties, assumed 
iangible form at a general meeting held 
at the Down Town Club, New York City 
on Thursday last. 

The gathering, held in response to a 
call issued by President J. B. Branch, 
of the Providence-Washington, was at 
tended by officials of about forty non- 
Union companies. Two sessions were 
held, interest being thoroughly sustain 
ed both in the forenoon and afternoon. 

After extended discussion and the sub- 
mission of a series of resolutions, some 
of them extremely warm, it was de- 
termined to protest to the Underwriters 
Association of New York State, and the 
Underwriters Association of the Middle 
Department, against the action previ- 
ously taken by these bodies, and to the 
New England Insurance Exchange 
against its adoption of like proceeding. 
The resolution to the Middle Depart- 
ment, which with the exception of Sec- 
tion No. 2, closely parallels that sent 
ihe other two governing organizations 
reads: 

The undersigned company requests 
that the action illegally taken by the 
“Underwriters’ Association of the Mid- 
dle Department” at its April meeting, 
transferring all control over “Electric 
Traction and Other Properties” to “A 
Central Rating Committee,” be declared 
void for the following reasons: 

1. The members of a bureau which 
is composed solely of Eastern Union 
companies have obtained these classes 
of business by practically agreeing tu 
obtain lower rates, at the same time 
soliciting the business for themselves in 
such a manner that the assured was 
made to clearly understand. the close as- 
sociation of the two ideas. 

Thus the other loyal members of this 
department, who have contributed to all 
its expenses, have had their business di- 
verted from their agents and their com- 
panies, and the action attempted at the 
last meeting would prevent all such 
members from obtaining this business 
on even terms. 

2. The membership of this depart- 
ment consists of employees of 42 com- 
panies which will probably benefit by 
this plan, should it become effective, 
and of 82 companies whose business is 
thus assailed. Probably between 70 per 
cent. and 80 per cent. of the local 
agents in the field represent the large 
number of companies, and, in justice to 
their interests and their customers, leg- 
islation cannot be permitted to become 
effective which must necessarily deprive 
the agents of their business and the as- 
sured of probable competition, by 
throwing the control of large classes of 
risks into the hands of brokers who 
have been and will be made to fully un- 
derstand that the business must be 
placed wholly with the small group of 
companies which control the rating 
machinery. 

© If the excluded companies and 
their agents permit this plan to become 
effective it will soon be adopted on 
other classes, besides those also provid- 
edt for by existing bureau; tending rapid- 
lv toward the centralization of all the 
larger classes of business, their absolute 
control by a group of companies and 
their brokers, the elimination of the 
local agent, and the utter demoraliza- 
tion which must ensue. 

4. The proposition that members con- 
tribute toward the expenses incurred 
to deprive their companies and agents 
of the right to retain and compete for 
their business is too un-American to dis- 
cuss. We shall be obliged, therefore, to 


decline to bear any portion of the ex- 
penses of the proposed Central Com- 
mittee. 

5. The action taken at the April 
meeting is not binding upon the mem- 
bers, being void, for the reason that the 
amendment previousPy submitted to Lhe 
members was withdrawn and the pro- 
posed change, which was voted upon, 
had not been submitted, as required by 
the rules, and consequently, is not ef- 
fective. 

6. The relinquishment of jurisdiction 
to the extent proposed is a change of a 
by-law, and as the requisite twothirds 
vote was not favorable, it was not 
legally carried. 

Proposed Amendments to Constitution, 
By-Laws and Rules. 

For the reasons stated above, these 
proposed changes are against the inter- 
ests of the majority of companies whose 
representatives are members of the de- 
partment, and should be withdrawn. 

All of the foregoing clearly prove that 
changes should be made, and made in 
the interest of all of the companies rep- 
resented. 

We therefore request that a commit- 
tee to consider the entire affairs of the 
department and its reorganization be 
appointed, composed of representatives 
of six Union and six non-Union mem- 
bers, who shall recommend, at a meet- 
ing to be promptly called, changes in 
the present methods of conducting the 
work. We believe that a committee 
fairly selected so as to represent all of 
the companies interested, which commit- 
tee is familiar with the machinery of the 
department and the local conditions ob- 
taining through the field, should be able 
to present an impartial and satisfactory 
report. 





PROPOSED AMENDMENT LOST. 





(Continued from page 1.) 
Hodges, Commercial Union; A. M. 
Sandford, New York Underwriters 
Agency; J. A. Patterson, Royal; George 
A. Clarke, Home; A. F. Innes, Hanover; 
U. O. Michaels, Western of Canada. 

Non-Union—C. F. Kerr, Farmers; W. 
H. Burkhardt, Boston; George C. 
Plyer, Continental; Donald McPherson, 
St. Paul; R. H. M. Stuart, Security; 
George M. French, New Hampshire; G. 
Hope Miller, Agricultural, and Walter 
Snyder, Connecticut. 

Mr. Chase offered the rejected consti- 
tution for renewed consideration at the 
June meeting. 

Remove F. P. Lighting Charge. 

The special charge imposed for use 
ef the F. P. Lighting machine was very 
sensibly removed, the Underwriters As- 
sociation of the Middle Department thus 
falling into line with other great rate- 
making bodies of the country in remov- 
ing all penalty charges from this excel- 
ient device. 

A Pleasing Incident. 

In sharp contrast to the excitement 
and strained feeling exhibited later in 
the proceedings, was the cordial good 
will manifested by all present when R. 
H. Wilson, the veteran New Jersey spe- 
cial of the Hanover, in a neat speech on 
behalf of the members, presented retir- 
ing Secretary E. B. Creighton with a 
handsome chime clock. The field force 
of the Association in turn evidenced 
their esteem for Mr. Creighton by pre- 
senting him with a finely chased goid 
watch, chain and pendant. Mr. Creigh- 
ton duly and delightfully expressed his 
appreciation for the gifts and the senti- 
wents actuating their doners. In leaving 
the Association genial Ed. Creighton 
bears with him the cordial good wishes 
of his late associates. 

Louis Wiederhold was in charge of 
the meeting, and by his attitude 
throughout strengthened the opinion 
previously held, that he is in every way 
qualified to carry on the complicated 
work of the organization. 

To accord with a law passed by the 
New Jersey Legislature recently the As- 
sociation decided that the rule govern- 
ing the application of the Distribution 
Clause be made uniform throughout the 
territory. 


VALUES CANNOT BE REPLACED. 
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(Continued from page 9.) 

school which offers a course covering 
the following subjects: History and 
general conduct of the business; the 
relation of the underwriter to the Stai« 
and assured; explanations of schedules, 
rules, rates and forms; classification of 
risks; general practice; co-insurance, 
re-insurance and insurance accounting; 
appraisal, adjustment and settlement 
of losses. The following is the course 
in fire insurance engineering: Differ- 
ent forms of fire-resisting construction, 
common and special hazards, public 
and private protection, automatic sprin- 
kler protection, chemical extinguishers 
and engines, pumps, tanks and other 
supplies, and dangerous chemicals. The 
course is to consist of lectures and lab- 
oratory and field work.” 

The recommendations made in re- 
sponse to the request of the Conserva- 
tion Commission as to the best means 
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for reducing the nation’s fire waste were 
reviewed. Mr. Hare emphasized the 
great loss due to the carelessness of our 
people, stating that of 522,716 fires re 
ported within the past few years, one 
half would have been prevented had 
proper care been exercised. 
Question of Taxation. 

Considerable time was devoted by 
President Hare to reviewing the ques- 
tion of taxation which “has grown to 
such an extent as to make it of the 
gravest importance” to fire underwrit- 
ers. During 1908 companies reporting 
to the New York State Insurance De- 
partment paid in taxes and fees $6,943,- 
181, or 6 per cent. of the premiums less 
losses. “In the year of the San Francis- 
co fire the percentage tax to premium 
less losses rose to 64.62.” 

“These figures should make it clear 
that the tax upon gross premiums is 
most unjust. To exact a tribute upon 
the losses of any business is unreason- 
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able. In insurance it is especially so, 
because the money paid for losses goes 
to mitigate financial distress caused by 
fire, and as the premiums must come 
from the insuring public, such taxation 
is a levy upon misfortune. Our conten- 
tion is thai not only losses but expenses 
also should be deducted from premiums 
before subjecting them to taxation.” 
Underwriting Results. 
“The table of the underwriting result 


THE EASTERN UNDERWRITER. 


now conducted by the Board. The fact 
that the chairmen of your standing 
committees are ex-officio members of 
the Executive Committee gives a unity 
and harmony to the operation of the 
organization which has been mutually 
heipful, and it is believed, beneficial to 
the business. Members of this board 
should not overlock the fact that under 
the constitution they are entitled to at- 
tend and have a voice at all Executive 


for 1908 shows a profit for the year of Committee meetings. These are held 
3 19-100 per cent., as follows: on the last Thursday of each month, 
Premiums, Fire, Marine and Inland ......... $254,675,170 
Losses paid, Fire, Marine and Inland ....... $140,464,352 
Increase in liabilities during the period (out- 

standing losses, unearned premiums anil all 

og” Ee ee Per rer rs eee ee 6,161,582 
ROTHER GRDGRRCS occ icetcdercecezsee woes 99,919,252 
Profit (3 19-100 p. c. of premiums) ........ 8,129,884 


“The ten-year table shows a loss of3 
1908, inclusive, to wit: 
Premiums, Fire, Marine and Inland 
Losses paid, Fire, Marine and Inland 
Increase in liabilities during the period 

standing losses, unearned premiums 

other claims) 
Iexpenses 
Loss (3 99-100 p. c.) 


Treasurer’s Report. 

Treasurer Driggs report disclosed 
the National Board to be in a satisfac- 
tory financial condition, having a sur- 
plus on hand of $41,874.83. The re- 
ceipts for the year, plus a prior balance, 
aggregated $175,244, while the ‘disburse- 
ments for the period totaled $133,369. It 
was figured that $100,000 will be suffi- 
cient to ask for from the companies, and 
that amount will be raised by assess- 
ment this year. 

Report of Executive Committee. 

As chairman of the Executive Com- 
mittee, George W. Babb, presented the 
following as its report: 

No report in detail from the Execu- 
tive Committee is necessary, inasmuch 
as the matters acted upon are set forth 
either in the president’s address or the 
reports of the Standing Committees. 
The committee has met monthly and re- 
ceived the reports of the chairmen of 
the several standing committees, acting 


upon their recommendations when de- 
sirable. It may thus be said that the 
reports of the standing committees 


really reflect the action of the Execu- 
tive Committee itself, and, without ex 


cepion, the recommendations of those 
reports have concurrence of the Exec 
utive Committee. 


At the September meeting of the 
committee, a special committee on 
Publication was appointed, composed 
of your president, chairman, and 
Messrs. R. M. Bissell, Frank Lock and 
J. L. Cunningham. This special com- 
mittee subsequently met and provided 
for a wider circulation of the Washing- 
ton address on the Fire Waste, and of 
the paper on the National Board organ- 
ization and work, than had been before 
given them, and also directed the form- 
er to be sent to all members of Con- 
gress and State Legislatures. ° 

The president in his address has 
stated fully the action of the Executive 
Committee in appointing a committee 
to co-operate with the National Conser- 
vation Commission, and _ additional 
mention of it is nof. necessary further 
than to say that the recognition of the 
Fire Waste by the National Commis- 
sion as a proper subject for its consid- 
eration in connection with the conser- 
vation of the national resources, is 
gratifying to underwriters and is likely 
to assist materially in directing public 


attention to the enormous destruction 
of property by fire in the United 
States. 

The privilege of presiding at the 


Executive 
your chair- 


monthly meetings of the 
Committee has impressed 


man with the importance of the work 
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and all 


127,207,609 
764,569,083 











and it will be gratifying to the commit- 
tee to welcome such attendance at all 
times. 

Various Reports. 

In turn the committees on Statistics, 
Laws, Construction of Buildings, Light- 
ing, Heating and Patents, Fire Preven- 
tion, Incendiarism and Arson and the 
Adjustment of Losses, through their 
respective chairmen, reported, each of 
the reports save the last named, being 
accepted without debate of any kind. 
The report of the Adjustment Commit- 
tee was as follows: 

In accordance with the vote taken at 
the last meeting of the National Board, 
your committee promulgated a tenta 
tive form of agreement to all the mem- 
bership to ascertain what support 
could be obtained for concerted action 
to check the evils resulting from hasty 
prepayment of losses. 

Replies were received from seventy- 
one companies agreeing without qual- 
ification. 

Nineteen companies gave their ap- 
proval with qualification as to the kind 
of companies which should join in or 
be left out of the movement. 

Fifteen companies expressed their 
readiness to consider the matter if all 
other important companies- were favor- 
able. 

Two companies opposed, and seven 
companies have not been heard from. 

Your committee therefore reports 
progress, and asks of the board instruc- 


tions as to its further work on this 
line. 
Should the board unanimously vote 


that the endeavor be prosecuted fur- 
ther along the same lines, your com- 
mittee will cheerfully continue the 
work; but if any important opposition 
develops on the floor your committee 
advises that success is improbable, as 
the movement must be practically 
unanimous to succeed. 

By a close vote the resolution offered 
by G. W. Babb, that the matter be re- 
ferred back to the committee with the 
request that it continue its efforts, was 
defeated, the opposition feeling that 
the committee had done all that was 
possible for it to do, and that to ask it 
to work further would be manifest] 
unfair. 

Former Officers Re-Elected. 

Unanimous approval was given the 
recommendation of the nominating com- 
mittee that the old officers of the 
Board be re-elected for another year, 


and the secretary was instructed to 
cast one ballot for the _ following- 
named: 

President, J. Montgomery Hare, 
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A RIDICULOUS PROCEEDING. 





On Claim cf Ten Dollars Agent Seeks 
Appointment of Receiver for Spring 
Garden. 





Failing to sectire satisfaction on a 
claim for commissions against the 
Spring Garden Fire, of Philadelphia, the 
O’Brien-Jonas Company, its local repre- 
sentative at Schenectady, N. Y., served 
papers on Superintendent of Insurance 
Hendricks of New York, a day or two 
ago, in an action for the appointment 
of a receiver for the corporation. 

As soon as the Superintendent of In- 
surance can transmit the legal papers 
to the company officers a motion will be 
made in the Supreme Court for the ap- 
pointment of a receiver for the assets 
of the company in New York State. 

Inquiry at the home office of the com- 
pany developed the fact that the amount 
involved in the controversy with the 
agency aggregated the paltry sum of 
ten dollars. 

That it is possible for a solvent cor- 
poration with assets of close to $3,000,- 
000, and wide connections throughout 
the country, to be even threatened with 
receivership proceedings upon such an 
insignificant claim as the sum here in- 


volved, is not creditable to the law- 
making process of the great Empire 
State. 





“PINK-SLIP AT ROCHESTER.” 





Monroe County Grand Jury Makes Little 
Headway in its Work of Investiga- 
tion. 





Although urged to continued action 
by the daily press and aided by a wil- 
ling district attorney, the Monroe Coun- 
ty Grand Jury, which for the past ten 
days has been investigating the applica- 
tion by fire insurance interests of a 
“pink slip” charge at Rochester, N. Y., 
has made little appreciable headway. 
Harry F. Miller, a leading local agent 
and secretary of the Rochester Board 
has been upon the stand a number of 
times, but steadfastly refused to submit 
the association’s books or papers for in- 
spection. Charles Georger, secretary of 
the Buffalo German, who was likewise 
subpoenaed, also declined to produce 
records called for, maintaining that to 
do so would tend to incriminate him. 
Application that Messrs. Miller and 
Georger be declared in contempt for re- 
fusing to submit data called for, was 
thereupon made to the court. Decision 
on this point has not yet been rendered. 

It is held to be not unlikely that the 
condition of the Public Service Depart- 
ment, which was severely arraigned for 
inefficiency by James Johnson, a lead- 
ing local agent, in a recent address be- 
fore the Chamber of Commerce, will be 
made a live political issue at the next 
municipal election. 





LOSS FIGURED AT 20 PER CENT. 





Claim of Husted Milling Company of 
Buffalo, in Process of Adjustment. 





Agents at Buffalo figure that the loss 
suffered by the Husted Mills Company 
United States manager Norwich Union; 
vice-president, A. W. Damon, president 
Springfield Fire and Marine; secretary, 
C. G. Smith, secretary German Ameri- 





can; treasurer, Marshall S. Driggs, 
president Williamsburg City. 
To fill vacancies in the executive 


committee the following were chosen: 
H. E. Rees, secretary Aetna; C. F. 
Shallcross, manager Royal; W. N. Kre- 
mer, president German American; F. 
W. Sargeant, pres, New Hampshire. 


of their city recently, which is in prc 
cess of adjustment will be about 20 pe 
cent. of the insurance in force. Thi 
latter, covering on building and machi 
ery, aggregates $425,000. 

Last week T. Y. Brown & Co., tl 
metropolitan agents of the Milwauk: 
Mechanics, were the recipients of a ca 
from Emil Teich, secretary, and He: 
bert Hill, special agent of the Mj 
waukee Fire. 
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W. N. KREMER PRESIDENT. 





Unanimously Elected Head of the New 
York Board—Other Officers Chosen. 





At the annual meeting of the New 
York Board of Fire Underwriters, the 
varties suggested by the nominating 
‘committee as officials of the, organiza- 
ion for the new year were unanimously 
lected. 

The roster now reads: President, W. 
N. Kremer; vice-president, Henry W. 
Jaton; secretary and treasurer, A. M. 
Thorburn; assistant secretary, Charles 
*, Koster; assistant treasurer, Wilbur 
. Bingham. 

Committee on finance, F. O. Affeld, 
Marshall S. Driggs, George B. Edwards, 
john H. Kelly, John M. Whiton, A. H. 
Wray, Thomas A. Ralston. 

Committee on fire patrol, George B. 
Sdwards, M. J. Ennis, Howard Hamp- 
on, J. G. Hilliard, Charles H. Post, E. 
. Snow, E. E. Pearce. 

Committee on laws and legislation, M. 
). Brown, George W. Burchell, E. H. A. 
Correa, U. C. Crosby, W. E. Hutchins, 
George P. Sheldon, Harold Herrick. 
Committee on losses and adjustments, 
zouis P. Bayard, Willard S. Brown, 
Charles L. Case, J. Montgomery Hare, 
Harold Herrick, George W. Hoyt, Joseph 
MeCord, Wallace Reid, John M. Talbot, 
S. R. Weed, A. H. Wray. 

Committee on surveys, Frederick H 
Crum, Howard Hampton, J. F. Hastings, 
frank Lock, C. F. Shallcross, F.. H. 
Way, W. L. Perrin. 

Committee on electricity, James A. 
Alexander, N. S. Bartow, R. C. Christo- 
pher, George Ingraham, Joseph McCord, 
S. R. Weed, A. D. Irving. 





FUN IN PHILADELPHIA. 





Pennsylvania Pond of Blue Goose Order 
Holds Annual Banquet and Swim 
—Drops into Poetry. 





Fun and plenty of it was had by mem- 
bers of the Pennsylvania Pond of the 
Crder of Blue Goose, at their annual 
banquet and swim on Monday evening. 
Dooner’s Hotel, Philadelphia, was the 
piace of meeting. 

Here is the programme, every fea- 
ture of which was faithfully carried 
out: 

Salvage. 


These Goods Need Conditioning 
“Do It Now” 
Martini Cocktail 
Celery Olives Radishes 


« Chicken Gumbo 
Planked Delaware Shad and Roe 
More Salvage. 
Thus Far There is Little Depreciation 
Jumbo Squad en Casserole a la Dooner 
Parisian Potatoes Fresh Asparagus 
Tomato and Lettuce Salad 
Ice Cream 
Roquefort Cheese and Crackers 
Demi-Tasse 
Pilsener Beer Pilsener Beer 


Musical and Vaudeville Programme. 

1—Dainty, dimpled Walter Kent, in 
his wonderful impersonation of “Billi- 
ken,” 

2—Wilson, with High Ball Juggling, 
“That's All.” A. H. Wilson. 

3—The Great Irish Orator, George V2l- 
ten Steeb, will deliver his celebrated 
Address, entitled: “What is a Yard 
Iixture? and Should They be _ I[n- 
spected?” 

4—William Tell Stuart, assisted by 
Walter Snyder, will exhibit his wonder- 
fu! skill in an amusing Skit, entitled: 
It’s the Man Behind the Gun That Does 
the Work.” 

5—G. Hope Miller will sing a pathetic 
itty, entitled: “Oh! Where, Oh! 
Where is Franklin County?” 

6—Thomas Z. Franklin will describe 
he latest and most scientific methods 
ilopted by the assured for the Rating 
f Sprinklered Risks. 

7—Thomas L. Wilson and George A. 
French will sing a Bass Duet, entitled: 


“Punctured,” or “Where, Oh! 
Has My Appendix Gone?” 

8—Charles M. Kerr will describe ihe 
benefits derived by “Ganders” from a 
diet of “pickled” eggs. 

9$—A. L. Mooney will repeat by re- 
quest his pathetic solo as rendered be- 
fore the Wilkes-Barre Board, entitled: 
“Are You Sincere?” 

10—W. G. Monroe, the celebrated 
boy wonder, will again demonstrate his 
ability to smoke all the matches that he 
can borrow. 

A Composite Effort. 

As the joint contribution of the in- 
spired among the members the follow- 
ing was submitted: 


The Special Agent, tried and true, 
Aspired to be a “Goose of Blue;” 
But deep the pond, the water cold, 
And this young fledgling far from bold. 


Where 


Assembled ganders liked the fun, 
And plucked pin feathers one by one; 
But game the bird from start to finish 
Tho much the plucks did size diminish. 


Siill other wondrous, mystic things, 

This goslin met ere the flock took wings; 
And had he not been strong and brave, 
He then had known a close, close shave. 


Anxiety was with the gloom, 

As goslin young, marched ‘round the 
room, 

His words were not “O pshaw! What 
use ?” 

He braved it all to be “Blue Goose.” 


The young goose heard the sound of 
gun, 

And frightened much began to run. 

But the shot harmed not, tho the aim 
was true. 

At last he was a “Goose of Blue!” 


If all will keep with soul of candor, 
Instructions from Loyal Grand Gander, 
They'll gain much joy, and no regret, 
From swim in pond of water wet. 


New Officers for the Flock. 


As officers of the Pond for the new 
year the following were elected: Most 
Loyal Gander, George A. French, New 
Hampshire Fire; Supervisor of the 
Flock, R. H. Stuart, Security; Custodian 
of the Goslings, George Velten Steeb, 
Hartford Fire. 





PRESIDENT OF SOUTHERN FIRE. 





M. H. Dingee Promotor of Lynchburg 
Company -Elected its Chief Execu- 
tive. 





In succession to J. G. Payne deceased, 
Montgomery H. Dingee has been elected 
president of the Southern Fire of Lynch- 
burg, Pa. Long a leading business man 
of New York City, Mr. Dingee is also 
identified with a number of interests in 
the South. He is mainly responsible for 
the launching of the Southern Fire, and 
from the time of its organization until 
his elevation to the presidency, served 
as its vice-president. 

The underwriter and active manager 
of the institution is Holmes Cummins, 
its secretary. A recent change in the 
field operations of the company is the 
discontinuance of the Louisiana and 
Mississippi general agency, held by Le 
Blane & Railey of New Orleans. After 
June 1 the territory will be supervised 
by special agent Lewis T. Powers, all 
local agents reporting direct to Lynch- 
burg. 
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EXTENDING FIRE LIMITS. 





Those of Rochester, N. Y., to be Greatly 
Enlarged Under the New Building 
Ordinance. 

Under the revised building ordinance 
which has been virtually completed the 
fire limits of the city of Rochester, N. 
Y., are to be greatly extended. Tenta- 
tive maps showing the new area it is 
r'roposed to cover have been prepared, 
and once the City Council has approved 
the draft, it will be made public. Strong 
pressure is being brought to bear upon 
the aldermen to veto the intended en 
largement of territory, by property- 
owners who fear the added cost that 
will be put upon them if forced to em 
ploy stone or concrete, instead of wood 

in their building operations. 





TEXAS STATE AGENT. 





J. E. White to Represent German Ameri- 
can Fire in the Territory—is Now 
With the Hartford Fire. 





J. E. White, assistant general agent 
for the Hartford in Texas, has been ap- 
pointed Texas State Agent for the Ger- 
man-American to succeed T. L. Lauve, 
who has resigned to succeed C. C. Kin- 
ney as assistant general agent with Tre- 
zevant & Cochran. 





Action of Local Agents Association. 





Within the week the Underwriters’ 
Association of Harrisburg, Pa., and the 
local board of Oswego, N. Y., have 
adopted resolutions protesting against 
the action of the Middle Department 
Association and the New York State 
Association respectively, in agreeing to 
the Central Rating idea on electric 
traction business. The Harrison men 
believe “that such action will encourage 
overhead writing, and is a _ stepping 
stone to the consolidation of writing all 
large lines of business in centres to the 
detriment of local agents.” 

By vote of 27 to 23 the following res- 
olution, offered as an amendment to the 
by-laws of the Philadelphia Fire Under- 
writers Association, was defeated at 
the semi-annual meeting of the organi- 
zation, on the 12th inst.: 

“Section 4 (A). The committee shall 
maintain an efficient department of sur- 
vey and inspection and shall arrange 
for the making of rates, standards, 
schedules, minimums and rules, which 
shall be binding upon all members as 
soon as promulgated. Ratings, except- 
ing rates on Electric Traction and al- 
lied properties, Electric Light and Pow- 
er Stations and Gas Works, to be made 
by the secretary, and only in accor- 
dance with the standards, schedules or 
minimums, except when none apply, in 
which event the committee shall fix the 
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rate, but no information as to such shal! 
be given to any person or persons New York 
whomsoever prior to the publishing of 
such rates.” 
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REBATING VOIDS THE POLICY. 





(Continued from page 5.) 

but will answer all questions truly 
however much you may abhor obtain- 
ing immunity for yourself by exposing 
him. Under such circumstances, self- 
preservation may prompt him to secure 
his own safety in time by voluntarily 
laying the matter before the district at- 
torney. That means immunity for him- 
self and fine and imprisonment for you. 
That is the sword of Damocles which 
will hang over your head until the stat- 
ute of limitations runs out. 

But suppose this does not occur; We 
think we see another source of danger. 
In accepting a rebate you place your- 
self in the hands of one who may later 
prove to be mercenary and unscrupu- 
lous. He appeals to you presently for 
assistance—he complains that he is 
poor, that his wife and children are in 
want, that he needs the commission 
which he “thoughtlessly’” rebated to 
you, and he hints at the violation ot 
law which inculpates both you and 
him. Will you thereupon protect your- 
self against blackmail by turning infor- 
mer and confessing your own Offense to 
the district attorney? Or will you yield 
and give the rebater the money he de 
mands? In the latter case, how long 
will it be until he comes to you again? 

You ask our advice. We have pre- 
sented the law and the facts as they ap- 
pear to us, and we append a list of de- 
cisions for your information, if you 
care to consult them. The New York 
Law as quoted has been incorporated 
in the statutes of a number of other 
States. 

Very truly yours, 
ROBERTS & HEPBURN, 
Attorneys at Law. 

Laws and Decisions Referred To. 

1. Section 53, New York Insurance 
Law: ' 

“Any corporation or person violating 
any provision of the insurance law, ex- 
cept where such violation constitutes 
a felony, shall, in addition to any pen 
alty otherwise prescribed for such vio- 
lation, be guilty of a misdemeanor.” 

Misdemeanors are punishable with 
fine and imprisonment, or both. 

2. Section 89, New York Insurance 
Law: 

“No life insurance corporation doing 
business in this State shall make or 
permit any discrimination between in- 
dividuals of the same class or of equal 
expectation of life, in the amount or 
payment of premiums or rates charged 
for policies of insurance, or in the div- 
idends or other benefits payable there- 
on, or in any of the terms and condi- 
tions of the policy; nor shall any such 
company permit or agent thereof offer 
or make any contract of insurance or 
agreement as to such contract other 
than as plainly expressed in the policy 
issued thereon; nor shall any such 
company or any officer, agent, solicitor 
or representative thereof pay, allow or 
give, or offer to pay, allow or 
give, directly or indirectly, as induce- 
ment to any person to insure, or give, 
sell or purchase, or offer to give, sell 
or purchase as such inducement or in 
connection with such insurance, any 
stocks, bonds or other securities of 
any insurance company or other corpo- 
ration, association or partnership, or 
any dividends or profits accruing there- 


on, or any valuable consideration or in- | 








MANY GOOD PLACES 


are waiting for the 
RIGHT MEN 


Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights, 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

EDSON D. SCOFIELD, Su 
Address 180 Broadway, pm York City. 
either: | THORNTON CHASE, Supt. 
84 Adams Street, Chicago, Ill. 
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ducement whatever not nnn in the 
policy, nor shall any person knowing- 
ly receive as such inducement, any re 
bate of premium, or any special favor 
or advantage in the dividends or other 
benefits to accrue thereon, or any paid 
employment or contract for services of 
any kind or any valuable consideration 
or inducement whatever, not specified 
in the policy. No person shall be ex- 
cused from attending and testifying or 
producing any books, papers or other 
documents before any court or magis- 
trate, upon any investigation, proceed- 
ing or trial for a violation of any ofthe 
provisions of this section, upon the 
ground or for the reason that the tes 
timony or evidence, documentary o1 
otherwise, required of him may tend to 
convict him of a crime or subject him 
to a penalty or forfeiture; but no per- 
son shall be prosecuted or subjected to 
any penalty or forfeiture for or on ac- 
count of any transaction, matter or 
thing concerning which he may so tes 
tify of produce evidence, documentary 
or otherwise, and no testimony so given 
or produced shal] be received against 
him upon any criminal investigation or 
proceeding.” 

3. In the case of Heffron against 
Daly, 95 Northwestern Reporter, 714, 
the Supreme Court of Michigan decided 
unanimously that, where the agent had 
rebated half of the premium, payment 
of the note given for the balance of the 
premium could not be enforced at law 
for the reason that the policy issued in 
such a case was void. The language of 
the court is as follows: 

“The contract of insurance was pro-! 
hibited by law and the act of making it 
was a penal act. The contract was 
therefore illegal and being so, the con- 
sideration for the note failed.” 

Identically similar was the case ot 
Tillinghast et. al. against Craig, 17 
Ohio, C. C. 531, afterward affirmed by 
the Supreme Court of that State, in 
which it was held that a note given for 
a part of the first premium on a life in- 
surance policy, the balance of the pre- 
mium having been rebated, was with- 
out consideration for the reason that 
the policy, which was issued in viola 
tion of the statute against rebating, 
Was void 

In nearly all the States Advisory 
Boards plans, Special Contracts, the 
sale of stock in connection with life in- 
surance or the granting of an option to 
purchase such stock, and all similar 
schemes, offered apart from the policy 
itself as inducements to get men to ap- 
ply for life insurance, are held to be re- 
bates and a violation of the anti-rebate 
law; and this position has been sus-| 
tained by the courts whenever the 
question has been raised. In the case 
of the Citizens Life Insurance Company 
against the Commissioner of Insurance, 
87 Northwestern Reporter, 126, the Su- 
preme Court of Michigan held that the | 
antiztebate law applied to benevolent | 
associations or assessment societies as | 
well as to legal reserve companies, and 
that the Insurance Commissioner was 
warranted in cancelling the license of 
the defendant company, an assessment 
concern, on learning that it was vio- 
lating the anti-rebate law by using the 
Advisory Board device. 














REDUCE YOUR INSURANCE COST 


IMPERIAL 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
— MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 





72-78 North May Street CHICAGO 
RUXTON & SWART, Agents LEWIS E. TRACY, Agent 
290 Broadway, New York 492 Atlantic Ave., Boston 











FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 








———_-———-L. G. FOUSE, President 
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Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Missouri, Ohio, Arkansas, Tennessee, Texas, Alabama, 
Illinois, and Kansas. 


AMERICAN CENTRAL LIFE 
- INSURANCE COMPANY 


INDIANAPOLIS, IND. 


ASSETS ~ - . - 7 - $1,750,000 
INSURANCE IN FORCE _ . . . - $20,000,000 

















NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 

ROBERT E. SACKETT, Vice-President 
: ROBERT D. LAY, Secretary 
Increase in Surplus Fund, - - 2 © #© «© «+ $ 495,980 03 











THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
WNon-Participating Company 





The Most Modern Forms of 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good | 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 











In Yearly In - - - - - - 1,167,464 28 

RECORD Snescune in Asse 3, eke ee a 5,848,855 77 

SIX YEARS Increase in Insurance in Force, - . - 23'968,070 00 
EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEF ITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL, 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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(BW YORK’S BUILDING CODE 


'O BE FURTHER CONSIDERED. 





Majority and Minority Reports: Both Of- 
ferred—Save Counsel From Insur- 
ance Man. 


For months a special committee has 

.ad under consideration the revision of 
New York’s Building Code. The work 
s now completed and two reports—a 
aajority and a minority submitted. Both 
ave been referred to an aldermanic 
ommittee for review. Prominent 
mong the signers of the minority re- 
ort is C. G. Smith, secretary of the 
:erman American of New York, and a 
ecognized National authority on build- 
ug affairs. 

Incidentally the change will affect 
1undreds of millions of dollars of build- 
ng operations in the city and vitally 
onecern the fireproof character of fu: 
ure construction and the prevention of 
lisastrous conflagrations. 

The commission of twenty-three mem- 
bers, chosen by Mayor McClellan, has 
now been at work for sixteen months, 
nd reports have been frequent of the 
pitter contest that was going on at its 
essions. The struggle was transferred 
o the Committee on Buildings of the 
;oard of Aldermen last week, and there 
he majority report of the commission 
as adopted. Pending the argument of 
the whole case in the open before. the 
Board of Aldermen, the minority mem- 
bers of the commission yesterday gave 
out their reasons for dissenting from 
the amendments agreed upon by the 
majority. Those who signed the minor- 
ity protest were Fire Chief Edward F. 
Croker, James C. McGuire, an engineer; 
Clarence Luce, an architect; C. G. 
Smith, secretary of the German-Ameri- 
can Fire Insurance Company, and AIl- 
derman Reginald S. Doull. 

The protest of these dissenters raises 
many objections to the proposed code, 
but the chief one relates to the subject 
of fireproofing. According to builders 
and contractors the old code gave the 
Roebling Construction Company, of 
which Richard Croker, Jr., is an officer, 
2 practical monopoly by reason of the 
favorable treatment of cement flooring. 
Such flooring is discriminated against 
in the new code, according to the minor- 
ity report, and it is alleged that a mo- 
nopoly in favor of the hollow tile con- 
struction is created. The sections in 
question as revised by the majority 
read thus: 

“In all buildings more than 100 feet 
in height and those buildings of Class 
E, which exceed 75 feet in height, the 
fireproof floor and roof construction be- 
tween steel beams, except as hereinaf- 
ter provided, shal] be in the form of 
segmental arches consisting of Port- 
land cement concrete, brick or hollow 
tile of hard burned clay or semi-porous 
or porous terra cotta. Such arches 
shall be designed to safely carry the im- 
posed loads and shall have a rise of 
not less than one inch for each foot of 
span between the beams. 

“In all buildings 100 feet or less in 
height the fireproof floor and roof con- 
struction between the steel beams may 
be in the form of flat arches or slabs 
with horizontal surfaces. Such con- 
struction shall consist of Portland ce- 
ment concrete or hollow tile, hard 
burned clay or semi-porous terra cotta 
of uniform density and hardness of 
burn.” 

Regarding this the minority say: 
“Other kinds of fireproofing have been 
successfully used in some of the largest 
buildings in our own city and in other 
ities for many years, and this discrimi- 
iation tends to create a monopoly in 
avor of tile,which is practically the 
only form of fireproof construction that 
could be used if the majority report be- 
comes law. 

“We seriously object to these sections, 
is they create a monopoly in favor of 
‘ile arches and prohibit any other kind 


of fireproof arches being used. We do 
not consider that it is proper to take 
into consideration only the height of 
buildings regardless of their occupancy.” 

It is further asserted that the new 
code is designed to create a monopoly 
in American flake graphite in the paint- 
ing of metal structural work. The sec- 
tions ostensibly permit either red lead 


paint or the graphite, but the minority | 


members declare that the graphite is so 
much cheaper that a practical monopoly 
is created in favor of the one manufac- 


turer who is said largely to control the | 


output of this pigment. 


Another monopoly which the dissent- | 


ers picture relates to the use of appara- 
tus whereby nozzles attached to stand- 
pipes within buildings can be directed 
from the street. Such apparatus is re- 
quired to be installed in all buildings 
exceeding seventy feet in height, except 
theatres, and this requirement is char- 
acterized by the minority report as “a 
hardship, unjust and unnecessary, and 
is giving to one company holding and 
controlling patents for the same a mo- 
nopoly which is unjust to the taxpayers 
of the city of New York and unwarrant- 
ed by law.” 

The minority report bitterly assails 
the majority for permitting the building 
of large unbroken floor areas, which 
they declare to be “fire breeders.” An 
unbroken floor area of 7,500 square feet 
between fire walls when fronting on one 
street, of 11,250 when fronting on the 


two streets, and of 15,000 when fronting | 
on three or more streets, is said to be | 


allowed in the minority report. 

point the minority report states: 
“Much attention has been given in th 

report of the majority to the protection 


On this | 


of human life in places of amusement | 


where persons voluntarily congregate 
for pleasure, but on the other hand little 
attention has been given to the require 
ment of additional protection against 


fire and to the lives of the wage earning | 
persons, who in very large numbers are | 


compelled in order to earn a livelihood 
to occupy uon-fireproof manufacturing 
and mercantile buildings 
broken space areas between fire walls. 
It is with this special object in view, 
as well as the protection of property 
against fire, that we consider it neces- 
sary that unbroken floor areas should 


having wn-! 
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Louisville, 
ABSOLUTE 


Citizens Life Insurance Company 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 


LIBERAL CONTRACTS 


Kentucky 
SECURITY 





: W. H. GREGORY, President 











THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 


Liberal Policies - Lowest Net Cost 











RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agente in 


PENNSYLVANIA 


01:10, IOWA AND ALABAMA 





be restricted, but when business condi- 
tions require that these unbroken floor 
areas should be increased it is proper to 
require internal protection against fire 











‘MARYLAND CASUALTY 
COMPANY'S ABC SERIES 


























P WITH YOUR 
HANDS” is a terri- 

fying thing to hear. # 

The luckless bank 

messenger who meets 

with such an experi- 
ence is to be sincerely commiserated. 
But the bank that employs him is en- 
titled to scant sympathy if it does not 
carry Hold-Up Insurance; for such a 
policy would protect it by reimbursing 
the amount stolen. The Maryland Cas- 
ualty Company issues the most accept- 
able form of policy at very reasonable 


rates. 
Baltimore, 4 | 
Maryland. President. 


Burglary and Theft, Disability, Automobile Liabil- 
ity, Fly Wheel, Public Liability, General Liability, 
Plate Glass, Health, Steam Boiler, General Water 
Damage, Physicians’ Defense, Personal Accident, 
Employers’ Liability, Teams Liability, Elevator, Ves- 
sel Liability, Sprinkler Leakage, and all other classes 


























of Casualty Insurance. 
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ASUALTY 


OMPANY 
TE \ONFIDENCE 


























as provided for in the minority report.” 

The report also raps the majority for 
failing to provide restricted fire limits 
in Richmond, for failing to adopt the 
use of fire towers, for treating a four- 
iach terra cotta partition as equal to an 
eight-inch brick wall in fire resisting 
qualities, and for failing to provide for 
the inspection of timber and for a proper 
test for Portland cement. 

The report also severely criticises the 
majority for placing wide discretion 
with the building superintendent, not 
ably with respect to elevators and the 
determination of “approved incombusti- 
ble material for walls.” As to this gen- 
eral line of policy, the protest of the 
dissenters declares: 

“We do not agree with the broad prin- 
ciples mentioned in many sections of the 
report of the majority, which places un- 
limited and wide discretion in the hands 
of superintendents of building 

“Where laws are not specifically and 
definitely laid down, the different inter- 
pretation of these laws by the superin- 
tendents of buildings and the enforce- 
ment of them will not conserve the best 
interests of the people. Such unlimited 
discretionary power should not be left 
in the hands of any official dealing with 
what should be the permanent improve- 
ment of the city and the safety of life 
and property.” 

The minority members further declare 
that they have not been accorded fair 
treatment in the hearings and assert 
that their request to have their report 
printed was voted down without discus- 
sion. 


Andrew J Armstrong familiarly 
known as “Andy,” the champion story 
teller of the Metropolitan insurance dis- 
trict, now a member of the firm and 
placer for N. Hubbard, Jr.. & Co., with 
offices in the Hanover Building, is rapid 
ly recoverinz from a severe attack of 
rheumatism. 





MIX-UP IN TENNESSEE. 





Uncertainty as to Application of New 
Law—Managers and Special Agents 
at Sea. 





If Tennessee were iwe most profitable 
State of the Union, instead of being, 
what it is and for years has been, one of 
the worst from a fire underwriting 
standpoint, it could hardly pass more 
onerous laws governing the conduct of 
fire insurance within its borders, that 
were adopted at the latest session of the 
legislature. 

While some of the new statutes are 
explicit enough, others are so crudely 
drawn as to make it wellnigh impossi- 
ble to define their intent. Several con- 
ferences upon the subject have been had 
between Insurance Commissioner Folk 
and department managers and general 
agents, and it is likely that still further 
meetings will be had before a clear un- 
derstanding of the issues involved be 
determined. 





OHIO GERMAN. 





Cost of Administrating Affairs of De 
funct Company Declared to be Ex- 
cessive. 





There is much complaint in the dif- 
ferent sections as to the apparent cost 
of administering the estate of the Ohio 
German, In the first place there are 
two trustees and then a high priced 
secretary. It is now stated that thése 
trustees are not working in harmony. 
Each one has his own attorneys, thus 
saddling on the estate a double expense 
It is said that Trustee Marshal] is pret- 
ty much of a Judge Donnelly man ana 
leans toward the policy of helping him 
out. It is stated that Trustee Marshall 
believes in Judge Donnelly’s innocence. 

On the other hand Trustee Jorgler 
seems to feel that Judge Donnelly de- 
serves no special consideration. He 
wants the estate administered in favor 
of bonafide claimants. 

These two trustees working at log- 
gerheads places S. P. Holmes, secretary 
to them, in a_ peculiar situation. 
It is stated that some times he receives 
two sets of instructions and this condi- 
tion is no doubt embarrassing. 

Now comes a committee of local 
agents that desires to create a fund by 
assessment on claimants to attempt to 
defeat the ends of certain people that 
desire to get hold of some of the assets, 
notably the brothers of former Presi- 
dent Donnelly and the Citizens Bank of 
Napoleon, Ohio. The claimants do not 
see why they should contribute to em- 
ploy another set of attorneys to safe- 
guard the interests of claimants when 
the trustees are supposed to look after 
them. From the outlook, the expense 
will eat up about all the assets. 





RESCINDS FORMER ACTION. 





Rates on Protected Frame Dwellings in 
Suburban Territory to Remain as 
Before. 

Upon reconsideration it was decided 
to rescind the action previously taken 
by the Suburban Fire Insurance FEx- 
change with regard to minimum rates 
on protected frame dwellings. Tariffs 
on such risks will therefore continue to 
b+ 20 cents per annum or 59 cents for 
three years. 

Recent signers to the brokers pledge 
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cf the association, include Johnson & 
Higgins and John D. Wyth. The first 
is decidedly important. The firm were 
signers sometime ago but became dis- 
gruntled when they lost the Federal 
Sugar Refinery line at Yonkers, to 
Roger Murry, and withdrew their signa- 
tures. 





UNITED INSURANCE CO. 





Multiple Line Writing Corporation of 
Chicago Getting In Shape 
Selecting Underwriter. 





Rapid progress is being made in de- 
veloping the affairs of the United In- 
surance Company of Chicago, which 
when fully organized is to have a capi- 
tal of $10,000,000 and a net surplus of 
$40,000,000. It plans eventually to write 
all classes of insurance permitted by 
law, and is fast getting its fire depart- 
ment in shape for business. Negotia- 
tions witn a man of national reputation 
as underwriter of the fire branch are 
in progress and if he be secured the 
wisdom of the selection will at once 
commend itself to the fraternity. 





TYSON WITH ROYAL. 





Will be Associated With Patterson in 
Supervising Western Pennsylvania 
for Company. 





William E. Tyson, for some years 
past assistant special agent for the 
Queen under “Ben.” Bevier, will be as- 
sociated with Col. Frank Patterson, of 
Pittsburg, in handling the Western 
Peansylvania field for tae Royal. 





TO FORM AN ASSOCIATION. 





Mutual Benefit General Agents Appoint 
Committee to Draft Constitution 
and By-Laws 





At the meeting of general agents of 
the Mutual Benefit Life held in Chicago 
last week, it was decided to form a Gen- 
eral Agents Association. A committee 
consisting of A. S. Johnston of Buffalo, 
R. D. Bokum of Chicago, R. L, Foreman 
of Atlanta, Ga., and F. M. Joyce of 
Minneapolis was appointed to get up 
rules and a constitution. 





A Valuable Book. 





We are indebted to The Spectator 
Company for the 1909 edition of “The 
Handy Guide,” an indispensable book 
for life insurance executives, managers, 
general agents and solicitors. As indi- 
cated by its title, it is a handy guide, or 
reference, to premium rates, applica- 
tions and policy forms of life insurance 
companies, Though containing 1150 
pages of information, by reason of the 
use of thin imported Bible paper, the 
book may be conveniently carried in 
the pocket for ready use. 

The price is $2.50. Thumb-Indexed, 
$2.75. 





Would Compel Sprinkler Protection. 





The proposed new building code for 
New York City requires the installation 
of automatic sprinklers in all factories, 
warehouses, loft buildings, etc., over 75 
feet in height. 

Non-fireproof tenements are limited 
to 75 feet, instead of “6 stories” as at 
present. 








NOW ORCANIZINC 





PROPOSED CAPITAL....... 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 


MEE 9 ue wietas discs ¢onleesxhe p ¥hsoe Esaneg atop nae ne $1,000,000 


... +... {2,000,000 
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~ CASUALTY AND 


SURETY HAPPENINGS 





GIVEN ENLARGED POWER. 





Executive Committee of Burglary Un- 
derwriters Association to Direct Af- 
fairs Between Meetings. 





At the latest meeting of the Burglary 
Underwriters Association it was deci.- 
«d to invest the executive committee 
wih power tu handle all business, be- 
tween regular meetings of the organiza- 


tion. This committee, which now con- 
sists of Messrs. Larned, Fidelity & 
Casualty; Bryan, Ocean Accident & 


Guarantee; Brewster, Aetna Indemnity; 
McCaffrey, New Amsterdam and Kogh 
of the Empire State, had its first meet- 
ing on Tuesday. 





RAILWAY CASUALTIES. 





Decrease in the Number of Persons 
Killed During Financial Depression 
of 1907-8. 





It is a remarkable coincidence that 
with the beginning of the financial de- 
pression of 1907-8, there was an appre- 
ciable decrease in the number of rail- 
way fatalities, a condition that contin- 
ued to exist until] financial prosperity 
returned. According to the report of 
the Bureau of Railway News and Sta- 
tistics: 

“There were 1,932 fewer fatalities to 
passengers and employes in railway ac- 
cidents during the calendar year 1908 
than in 1907. ‘Comparing the returns 
of 1908 with those of the fiscal year 
1906-1907, the decrease in fatalities was 
even more gratifying, being 2,173, or 
43.4 per cent. Of these the decrease in 
passengers killed was from 570 to 292, 
or nearly 48.8 per cent., and in employes 
from 4.430 to 2,535, or 43 per cent. 

Fatalities to passengers in train ac- 
cidents decreased 70 per cent. in the 
calendar year 1908 as compared with 
the fiscal year 1906-1907, and 51 per 
cent. among employes hurt in the same 
class of accidents. This decrease 


among employes is qualified by the fac 
that during the panic their ranks wer: 
reduced by 15 per cent. “laying off.” 
“All things considered,” the repo: 
continues, “the conclusion is unavoida 


ble that the marked diminution in fata)- 


ities in 1908 was due almost entirely t: 
the recession in freight traffic, whic! 
took the strain off every department o: 
service and substituted orderly obse 
vance of rules by passengers and en 
ployes for their violation in the feve: 
ish rush of prosperity that culminate: 
in October, 1907. Like conditions pri 
duced like results before and after th: 
panic of 1893.” 

It is stated that the railroads of Great 


Britain went through the year 190s 


without killing a single passenger in a 
train accident. 





Alleging that while a guest in the 


Ten Eyck Hotel, Albany, N. Y., on Feb 
ruary 14th last, she was badly injured 
through the elevators dropping below 
the floor at which it was stationed 
Mrs. Anna McC. Smith, demands $49, 
000 damages from Frederick W. Rock 
well, proprietor of the hotel. 


WANTED _ 














AGENCY CONNECTIONS 


Want to place company in twenty- 
five agencies in New Jersey, 
Pennsylvania and New York, 
writing all casualty lines. If 
interested, 


Address GENERAL AGENT 
care of Eastern Underwriter 























its bond and casualty lines. 


A-l, 


WANTED 


‘A General Agency at Omaha, Neb., is seeking a man to manage 
k Good opening for the right party. 
Address in confidence, giving full particulars as to past experience, 


EASTERN UNDERWRITER.” 











“GIVE TO A GRACIOUS MESSAGE AN HOST OF TONGUES” 


We have a gracious message in our NEW, profit sharing 
bonds and want capable agents to tell the story. 


Write for particulars. 


THE CENTRAL AGENCY 
Syracuse, N. Y. 

















Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE crry, 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 


Write, if you are interested, to 


LOUIS H. FIBEL, President, 




















fay 20, 1909. 
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MAKING GOOD HEADWAY. 





P omotors of Cincinnati Casualty Com- 
pany Successful in Placing its 
Stock. 





‘hose responsible for the creation of 
th American Liability Company of 
Ci .cinnati, Ohio, are decidedly pleased 
w h the way in which stock of the in- 
te ded enterprise is selling. Of the pro- 
po-ed capital of $300,000, fully $100,000 
he: already been subscribed, the selling 
pr ce being $150, which, when full sold 
w':l create for the company a net sur- 
pl s of $150,000. 

ubscriptions to the stock are being 
so icited throughout Ohio and Indiana, 
were the promoters of the company 
ar- well known and held in high esteem. 

mee fully formed it is the purpose of 
tl American Liability Company to 
tr.:nsact a general casualty business. 
H:»rry K. Shockley is president of the 


Company; John Pitman and Thomas P. 
Strack, vice-presidents; Edward J. Tou- 
se: secretary-treasurer, and Carroll 


Brookfield, general manager. 





TWENTY-SECOND CONVENTION. 





Members of the International Associa- 
tion of Accident Underwriters to 
Meet at Niagara Falls. 





t has been decided to hold the next 
convention of the International Associ- 
ation of Accident Underwriters at Niag- 
ara Falls, Canada, July 13th to 16th in- 
clusive. The headquarters hotel will be 
the Clifton. 


After Judicial Bonds. 





The New York State Bankers Ex- 
change of this city, is soliciting from 
parties having the placing of administra- 

ys, guardians and similar classes of 
ponds, the handling of same. The ap- 
parent purvose is to deposit funds under 
joint control with banks and trust com- 
panies not now highly favored in this 
direction. Few surety offices, if they 
know their business, care to designate 
depositories, always preferring that 
such a task be performed by the as- 
sured. Naturally, they insist upon be- 
ing consulted in so important a matter, 
and refuse their consent if, in their judg- 
ment, the institution named is not in 
good repute. But careful underwriters 
feel that if they were to designate de- 
positories, in the event of the failure 
of the latter they would be held to fas 
stricter accountability than where they 
had not taken such action. 





Corralled for American Bonding Com- 
pany. 





Special Agent Charles W. Bond, at- 
tached to the Newark, N. J., office of 
the American Bonding Company, under 
manager G. W. Lamoreux, some days 
ago, captured the fidelity bonding busi- 
ness of the Public Service Corporation. 
The liability assumed thereunder aggre- 
gates about a million and a half dollars, 
and covers for three years. The line is 
one of the largest of its kind in New 
Jersey. 





New Representatives of Aetna Indem- 
nity Company. 





Among the more important agency ap- 
pointments recently announced by the 
Acina Indemnity Company, are the fol- 


iana in. the personal accident, health, | 
burglary and plate glass branches: L. | 
A. Smith, of Holly Springs, Miss., as 
general agents for Mississippi and 
Arkansas; H. H. James of Houston, 
general agent in Southeastern Texas for 
the casualty lines. 





AUTOMOBILE HORSE-POWER 
RATINGS. 





(Continued from page 8.) 

of which are factors in determining 
power, are not taken into consideration 
in this formula, but, as a matter of fact, 
they are, through the constant (2.5), 
which ig determined on an average pis- 
ton speed of 1,000 feet per minute. The 
theory is that a motor having a short 
stroke will make more revolutions per 
minute than one having a long stroke, 
and that 1,000 feet of piston speed per 
minute is a fair average. 

The application of this formula gives 
almost identically the same results as 
other formulae in which the stroke and 
revolutions per minute are figured as 
separate factors, The formula has a 
slight tendency to overrate the power 
developed by very small motors and to 
underrate the power developed by very 
large ones, but this tendency is very 
slight indeed, and not worth taking in- 
to consideration. 

Insurance companies have found 
horse-power to be the only means of 
comparatively rating their liability haz- 
ard on automobiles. Having adopted 
horse-power as the basis for computing 
premiums, the question arises as to 
how to determine the horse-power. It 
is obviously unfair to accept the manu- 
facturers advertised ratings, because 
they are so inconsistent. Take for ex- 
ample two well-known Cars. One of 
them is advertised at 30 horse-power, 
and according to formula develops 4. 
The other is advertised at 60, and fig- 
ures by formula 48. Would it be fair 
to charge the latter with twice as much 
horse-power as the former, when there 
is so little difference in their actual 
power? 

It wil] probably be some time before 
the manufacturers themselves use any 


standard basis for determining and ad- | 


vertising the horse-power of their cars. 
In the meantime, in order to be fair to 
all, the insurance companies them- 
selves must adopt some formula for de- 
termining what they call “insurable 
horse-power.” The A. L. A. M. formula 
is the only one which has been stan- 
dardized in any way, and consequently 
is being largely used. What is fair fo 
one is fair for all, and, although the for- 
mula increases the insurable horse 
power of some cars over the advertised 
power, it decreases others, and brings 
all together on a common basis. 





Surety Men Cannot Agree Upon Rates 
in Wisconsin. 





Through his veto Governor Davidson, 
of Wisconsin, killed the bill passed by 
the State iegislature, permitting surety 
agents to compile statistics, name rates 
etc. The governor holds the measure to 
be in violation of the Wisconsin anti- 
trust statutes. 


The Diehl Manufacturing Company ot 
Elizabeth, N. J., is defending an action 


brought against it by Frederick Child, | 


who sues for $20,000 damages for inju- 








lowing: MeGehee, Miltenberger & Co., ries alleged to have been received while | 
New Orleans, general agents for Louis- in the service of the company. 
ra | 
Assets . - - - $625,069 ; | 
Surplus and Capital - - - = 460,323 
Income 1908  - “ ~ 982,073 








DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


$1.00 Per Month to $100.00 Per Year. 


A. E. FORREST, Sec’y 


Exclusive Territory 
WRITE 
CHICAGO 




















BONDS—CASUALTY 








AGENTS | Can command Bond 
or Casualty business 
[ Are seeking an 
iJ Agency connection 
Are not representing 
YOU another like Company 


Address AGENCY DEPARTMFNT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 











PAYNE & RAMSEY 


Inc. 


NEW YORK CITY OFFICE 
1 LIBERTY STREET 


General Agents 


United States Casualty Company 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital ° $500,000 
Total Assets, April 1, 1909 $1,427,564 
Surptius (Policyhoiders) $714,598 
S AFE 
UPERIOR ~ 
ATISFACTORY OLICIES 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDE\ CE 


SOLICITED 




















Ta TTT AC, Le 
af New York 
SUPERIOR POLICIES 





KIMBALL C. ATWOOD, Presider 
290-292 Broadway, New York 








CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 
GENERAL AGENTS 


Personal Accident and Health 


Department of 
The 


COLUMBIAN 


NATIONAL LIFE INS. CO. 


of Boston, [lass. 


The most up-to-date Accident and 


Health Policies issued 


Health Policies issued separately 








Head Office 
CHICAGO 


A. W. MASTERS 
Gen" 1 anager 


Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 


LONDON GUARANTEE AND ACCIDENT CO., Lia. 


OF LONDON, ENGLAND 





Established 1869. - 


F. J. Walters 


New York 


Resident Mers., 





DANIEL D. WHITNEY, Vice-Pres 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 


Home Office, 


47 CEDAR STREET 


Chartered 1874 


POLICIES 


Or THE MOST APPR®VED FORMS 
EUGENE H. WINSLOW, Og 


5. WM. BURTON, S AL“ »G. BR Ks, A 


RELIABLE AND EN@RGETIC AGENTS W ANTED 





| because the 


THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 


have the Greatest Variety of the 
| seattogs and health insurance. 
f you would share in the pros} 


verity of Continental representatives, address 


H.G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue ~ 





ee 08 SEO. 8 tow. 


6 ee et 





Resident Manager 
45-49 Cedar St. 


Elmer A. Lord & Co. 
145 Milk St., Boston 


New England 


wanna anemone 





Most Attractive policies of 


Chicago, Illinois 


THE EASTERN UNDERWRITER. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE )770-71 JOmN. 


UNITED SURETY COMPANY 


BALTIMORE.MD. 








MAXIMUM PROTECTION-MINIMUM COST 
PHILADELPHIA, PA. 
WILLIAM W. RULEY, President 
THE SPECIAL FEATURES OF THIS COMPANY WILL INTEREST AGENTS. 
L. R. BUNTA, Manager of Agencies, Pennsylvania Bidg., Philadelphia 


ADDRESS, 











Peters Building 





A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


ATLANTA, CA. 


Reserve Company, 











WANTED—MEN 


with selling power; bulldog tenacity; optimistic views; who 

believe they are going to the top; who are not afraid of their 

Shadows ; who are not afraid to begin with the rate book; who 

believe everything possible to everybody. 

THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
ROOHERY BLDG., CHICAGO, ILL. 

W. O. JOHNSON, President J. B. SELLS, Ass’t to President 


ADMITTED FOR BUSINESS IN 20 STATES 

















—getting names on the dotted line, or in 
making real money in sizable amounts, 
to DO THINGS. It isn’t luc 
1} that ore a 
GHT COMPAN 
@& com, 


It isn’t im- 


thd 
IN, Sup’t of Agencies, Brvanamron, N. ¥. 

















The Southern States Life Insurance Company 
OF ALABAMA 
WILMER L. MOORE, President 
. MEADOR, FRANK ORME, 
Vice-President Sec. and Treas 
A CLEAN RECORD 


T. D. 














FUREK 


Home Office, Richmond, Va. 


LIFE. INSURANCE. 


“The administration of the Company has 
been ond reproach.”—From the report 
of Actuary 8. H. Wolfe, examiner for the 
Alabama Insurance Department. 

We base our claim for support on 
SOUNDNESS not SENTIMENT 
Reliable Agents who want Liberal Contracts 
can apply to 

ROBERT F. MOORE, Agency Secretary 
N. F. JACKSON, Field Superintendent 
Candler Building, Atlanta, Ga. 














COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 


respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 


Cor- 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


agency line, securing the 








agent’s work as a 


Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 











American National 


Life Insurance Co. 
of 


Lynchburg, Va. 





‘¢ The most progressive, 
conservative Southern 
Company.” 





AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 





ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 
2 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








Industrial Life and Health Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 

Organized 1891, enjoys seventeen years of unprecedented success; maintains 

seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 

Closed the year 1907 with marvelous results. Tobe fully appreciated, our policy 

contract must be compared with other companies, you being the judge of which 

is the best. We know the verdict will favor our contract. 

8 C. McEacHERN, Second Vice-Pres. 

L. M. SHEFFIELD, Secretary 


Joun N. McEAcHERN, President 
R. H. Dosss, First Vice-President 




















